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QUEEN NOW WRITES 
AIR AND SEA PLANES 


First Policies Giving New Indemnity 
Written at a Rate of 3! 
Per Cent. 








PERILS COVERED BY POLICY 


Full Text of Contract and Also of Daily 
Report—in Flight or on 
Earth 


The Queen, which is rapidly taking 
rank as one of the most progressive 
of the fire companies, announced this 
week that it has begun writing insur- 
ance on air and sea planes. The first 
policies were written at a rate of 3% 
per cent. 

Text of Policy 

The full text of the policy follows: 
AIR AND SHA PLANE POLICY 

Wek Gite aes EC rer 


QUEEN INSURANCE COMPANY 
OF AMERICA 


in Consideration of the Warranties and 
the Premium Hereinafter Mentioned 

Does Insure. 

The Assured named 
herein, upon the body, machinery and 
equipment of the plane described here- 
in, while in flight, or upon the earth, 
Or upon any lake, river or inland body 
of water, or in or over coastal waters, 
while within the limits of the United 
States (exclusive of Alaska, Hawaiian 
Islands and Porto Rico), including 
while in building, on road or on rail- 
road car or other conveyance, ferry or 
inland steamer or coastwise steamer, 
between points within the set limits 
for the term herein specified, against 
direct loss or damage caused by perils 
specifically insured against. 

(Space for attachment of endorsements) 


CONDITIONS 
Notice and Proof of Loss 

In the event of loss or damage the assured 
shall forthwith give notice thereof in writing 
to this Company or the authorized agent who 
issued this policy, and shall protect the prop- 
erty from further loss or damage; and within 
sixty days thereafter, unless such time is ex- 
tended in writing by this Company, shall 
render a statement to this Company, signed 
and sworn to by said assured, stating the 
knowledge and belief of the assured as to 
the time and cause of the loss or damage, the 
interest of the assured and of all others in the 
property; and the assured, as often as _ re- 
quired, shall exhibit to any person designated 
by this Company all that remains of any prop- 
erty herein described, and submit to examina- 
tions under oath by any person named by this 
Company, and subscribe the same; and, as 


and described 


often as required, shall produce for examina- 
tion all books of account, bills, invoices, and 
other vouchers, or certified copies thereof if 


(Continued on page 16) 























“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 





ELBRIDGE G. SNOW, President 


FULL WAR COVER 


INCLUDING 
BOMBARDMENT and EXPLOSION 


Liberal Contracts Reasonable Rates 


STRENGTH REPUTATION SERVICE 














Established 1809 


North British 
and Mercantile 
Entered United States Jy surance Co. 


1866 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 

















SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,000. 90 
Tt SPRINGFIELD for two-thirds of a century has 


transacted business solely under its own corporate 

name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 














fire insurance companies. 


| SPRINGFIELD MASSACHUSETTS 








NATIONAL SOCIAL 
INSURANCE INQUIRY 


House Wants Investigation of Advis- 
ability of Government Unemploy- 
ment, Disability and Sickness 


CONGRESSMAN LONDON AUTHOR 


Favorable Report of House Committee 
on Labor—-Want Appropriation 


of $50,000 


House 
directed that a 
filed with the 
joint resolution prepared 
of New 
which provides for a commission 
the of 
establishing national insurance against 


By a unanimous vote the 


Labor Committee has 


favorable report be 


House on the 
by Representative London 
York, 
inquire advisability 


to into 


unemployment, invalidity and sickness. 


The resolution will not, however, be 
brought up in the House until after 
the holiday recess. 


The Resolution 


As it is to be reported the resolution 


provides: 


“That a commission is hereby cre 
ated and established, to be known as 
the Commission on Social Insurance, 


hereinafter referred to as the Commis- 


sion. The Commission shall be com- 
posed of five persons to be appointed 
by the President of the United States, 
two of whom shall be employers of 
labor and two of whom shall be rep- 
resentatives of organized labor, the 
Secretary of Labor to be the fifth mem- 
ber of the Commission and the chair- 
man thereof. It shall be within the 
power of the Secretary of Labor to 
select a representative of the Depart- 
ment of Labor to act in his stead in 
any hearing or investigation in which 
the Secretary himself may be unable 


to participate, and said representative 
shall have full power to act in the name 
of the Secretary of Labor, but the posi- 
tion of the Secretary of Labor, as the 
fifth member and as chairman of the 
Commission, shall in no wise be im 
paired, and in the report, findings and 
recommendations of the Commission 
his name and title shall be appended. 


Traveling Expenses 
“Sec. 2. That the members of this 
Commission shall be paid actual travel- 
ing and other necessary expenses, and 
in addition the members of the Com- 
mission, other than the Secretary of 
Labor, or his representative appointed 


(Continued on page 9) 
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Travelers On 
Business Insurance 





HOW TO FIGURE THIS ACCOUNT 
A Great Establisher of Credit—Quotes 
Johnston’s Article in The 
Eastern Underwriter 





Credit and the ability of a few in- 
dividuals are the essential factors in 
establishing and conducting a success- 
ful business. Death and debt are the 
forces that ceaselessly threaten its ex- 
istence. The same is true in an ac- 
centuated degree of partnerships, where 
each of the partners is a specialist, 
whose service cannot be replaced, but 
whose investment can be drawn out 
by the family and the firm dissolved 
by death with heavy loss to all inter- 
ests. 

The value of business insurance on 
the lives of officers and specialists of 
a corporation, and on partners, is too 
generally acknowledged to require ex- 
tended comment. It furnishes in brief 
ap adequate money compensation for 
the loss of service. It establishes 
credit, it provides cash when cash is 
essential. It offers also a loan of a 
specified and growing amount on rea- 
sonable terms when no other funds can 
be obtained, or, if obtained, at exorbi- 
tant rates. 

Chief Obstacle in Soliciting 

The chief obstacle to a successful 
solicitation is that the payment of pre- 
miums is erroneously regarded by busi- 
ness men as an additional charge 
against the business, figuring as such 
on the books of the company, and ap- 
parently at the expense of dividends 
and surplus. This conception of the 
payment of premiums as merely an 
outgo is erroneous. The same banking 
methods applied to business insurance 
as are applied to all. other financial 
transactions of the company would 
demonstrate an entirely different state 
of affairs, and it is along this line that 
successful solicitation must be devel- 
oped. 

The business insurance account on 
the corporation’s cash book must figure 
in an entirely different way than fire 
insurance or property. insurance, where 
the outgo may be continual with no 
corresponding credit account. Yet no 
business man would think for a mo- 
ment of going without fire insurance, 
and could not obtain credit if he did: 

The business insurance account on 
the corporation’s cash book will show 
that stated premiums are paid each 
year, but in two or three years at most, 
the journal begins to exhibit a new 
asset, namely, an annually increasing 
cash value of the contract which is as 
much a quick asset as cash in the 
bank, and as the loan and the cash 
value of the policy are practically iden- 
tical in amount, there is also estab- 
lished collateral for a loan at definite 
interest repayable at the option of the 
insured, and not on demand or call. 
The loan value therefore on this ac- 
count is more advantageous to the 
borrower than loans with a_ bank, 
which must be constantly renewed or 
may be called in times of financial 
stress, or continued only at greatly 
increased interest, and this business 
insurance does without the loss of the 
insurance itself. 

Joint Life Example 

Business insurance may be written 
on the whole life, limited payment or 
endowment forms, and on the lives of 
one or several persons. When several 
persons are covered it should be 
written not on separate lives, but on 
joint lives, thereby materially reducing 
the cost. In order to avoid complexity 
we will confine the following example 
to the joint lives of two persons only. 


Example: 
20 Year Endowment 


$100,000. 





*AMARILLO 

Ota a 
THE DALLAS. TEX ARKANA® 
BIG. Fi.wortn; 


TEXAS GREAT SOUTHERN 


LIFE INSURAMLE 
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MON 


AUSTIN® 


4 
SAN ANTONIDe e 
*OtL Riu COMPARY 








Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


O. S. CARLTON 








On joint lives of two persons aged 
40 and 35 


The annual cost of an endowment at 
age 40, one person, would amount to 
$4,365, but a joint policy covering two 
persons aged 40 and 35 would cost only 
$5,024, 

The real net annual cost rapidly 
diminishes and is transferred gradu- 
ally into an annually increasing profit. 
This fact is so little comprehended 
that we give here a detailed statement 
worked out by Mr. Geo. W. Johnston, 
general agent of the Travelers, in a 
most interesting pamphlet, “Business 
Insurance for Business Men” (pub- 
lished by The Eastern Underwriter). 
The first column shows the annual pre- 
mium, the second column shows not 
the full existing cash value, but only 
the greater value each year over the 
year previous. Interest is not consid- 
ered since it is not more chargeable 
than interest on taxes or wages; it is 
offset by insurance, the contingent 
asset, and as interest cost grows there 
is a compensating acceleration in the 
rate of growing values. 


Balance Sheet of Yearly Cost 
Equities Dr. Net Net 
Cash Cr. to Inc, Outlay Profit 
by Pre- Cash Fiscal Fiscal 
Year miums Value Year Year 
Reearesere $5,024 oe $5,024 
rr 5,024 $4,800 224 
Bis-ecaans 5,024 3,000 2,024 
eee 5,024 3,500 1,524 
Dacscee 5,024 3,900 1,124 
Birew ne 5,024 3,700 1,324 
Pieces 5,024 3,900 1,124 
Pe ages 5,024 4,100 924 
Pines 5,024 4,400 624 
DOsasiae 5,024 4,700 324 
| eae 5,024 5,000 24 
+ 5,024 5,300 276 
|: ee 5,024 5,600 576 
RBicwas . 6,024 6,100 1,076 
. ae 5,024 6,400 1,376 
re 5,024 6,200 1,176 
Bisaves 5,024 6,700 1,676 
Pees 5,024 7,000 1,976 
| er 5,024 7,600 2,576 
| re 5,024 8,100 3,076 





$100,480 $100,000 $14,264 $13,784 
Net cost....... 480 480 

Against this $480 charge insurance 
for 20 years. 

In addition it should be realized that 
this policy has a loan value equal to 
the cash value at an interest rate of 5 
per cent., and that the policy is pro- 
tected by extended insurance, and from 
the tenth to the twentieth year there 
will in addition be a growing cash value 
available at the end of the endowment 
period. 





TEXAS BULLETIN 

The Bankers’ Life, of Iowa, “Bulletin” 
for December is devoted exclusively to 
the Texas field. The Company started 
there in 1908. It now has over $20,- 
000,000 in force in that State. The “Bul- 
letin” gives pictures of the leading 
Texas representatives. 


Frankel On Increase 
In Auto Hazard 


MOTOR TRUCKS MOST DANGEROUS 








8,625 Deaths or Injuries in New York 
City From Motor Vehicular 
Accidents 





In discussing the increasing automo- 
bile hazard Dr. Lee K. Frankel, of the 
Metropolitan Life, told the Association 
ot Life Insurance Presidents at its an- 
nual meeting that with the Metropoli- 
tan in an exposure of more than ten 
million lives annually the death rate 
from automobile accidents has more 
than trebled since 1911. In that year 
the death rate from this cause was 2.3 
per hundred thousand; in 1916 it had 
increased to 7.4 per hundred thousand. 

Hazard Due to Type of Vehicle 

A study of automobile accidents and 
injuries leads to a consideration of the 
various types of vehicles. Experience 
has shown that the type of car operated 
makes a marked difference in the 
hazard. According to the reports of 
the Massachusetts Highway Commis- 
sion, motor trucks and commercial 
vehicles caused 50 per cent. more ac- 
cidents per vehicle than any other class 
of machine. In New York City motor 
trucks and commercial vehicles form 
less than 25 per cent. of the number 
of machines registered. The annual 
report of the Police Department for the 
year 1916 shows that the number of 
deaths caused by trucks and motor de- 
livery machines was almost 40 per cent. 
of the total deaths (132 out of 335). It 
is obvious that the motor truck is the 
more dangerous type of machine. It 
is of interest to observe that in the 
country at large the number of com- 
mercial vehicles still forms but a small 
part of the total number of automobiles 
in use, approximately 11 per cent. The 
increasing use of the automobile for 
commercial purposes presents a very 
distinct source of future hazard which 
should receive especial attention. 

In 1906 the Travelers paid only 301 
claims to policyholders for accidents 
while riding in or driving an automo- 
bile. In 1916, the number was 2,535, 
an increase of 742 per cent. This is 
significant in view of the fact that ac- 
cident claims from all other causes—a 
great many of them occupational—in- 
creased only 46 per cent. The experi- 
ence of the Travelers, based on the in- 
surance of male lives, shows that one 
out of 1386 accidents results fatally. 
This experience includes all forms of 
minor and major accidents. 

New York Police Figures 

The New York City Police Depart- 
ment has kept detailed records of traf- 
fic accidents for nearly three years. 
Reports at hand indicate the same up- 
ward trend of the motor vehicular rate. 
In 1915 there were 6,454 accidents in 
which persons were struck by motor 


L. C. Woods’ 1917 
Cases of Group 


$2,865,228 





ONE POLICY OF 





Another of $2,500,000—Agency in $25,- 
000,000 Class—Distribution 
of Profits 





(Special to The Eastern Underwriter) 

Pittsburgh, December 20.—The E. A. 
Woods Agency, Inc., will reach $25,- 
060,000 this year. The agency has ar- 
rived at $900,000 in paid deposits. The 
record is particularly pleasing to Mr. 
Woods in view of the large number 
o: men who left for the service. Two 
of the recent announcements to that 
effect are Charles J. Rockwell, to be 
special instructor at Camp Meade, and 
Lothair Smith, to be special instructor 
at Camps Wheeler, Meade and Han- 
cock, 

Group Cases 

Lawrence C. Woods, of this agency, 

broke all his previous records in writ- 


ing group insurance this year. Here 
are some of his cases: 

American Rolling Mill, $2,500,000; 
American Rolling Mill (blast and 


furnace departments), $250,000; Amer- 
ican Meter Co., Philadelphia, $60,000, 
Baltimore, $200,000; Helme & Mell- 
heny, $250,000; John J. Griffin Co., 
Philadelphia, $161,000; Metric Metal 
Works, $228,000; McClintic/Marshall 
Construction Company, $1,460,818; Pitts- 
burgh Plate Glass Company, $2,865,- 
228; W. J. Rainey Company, $175,000; 
Tate-Jones & Co., $144,830. BE. A. 
Woods was the joint agent with L. 
C. Woods in the Pittsburgh P. G. 
case, and N. 8S. Wooldridge in the Mc- 
clintic case. 
Profit Sharing 

At the annual meeting of the agen- 
cy’s Veteran Legion, the profit sharing 
distribution was made. Earnings of 
$5,510 were distributed. 





MASSACHUSETTS BANKS 


The Savings Bank Life Insurance, of 
Massachusetts, has issued a statement 
saying that 1917 was the best year the 
bank life insurance proposition has had 
and that the four banks—Whitman, 
People’s, Berkshire and City—have de- 
clared large dividends for 1918. 
vehicles of all kinds—passenger, truck, 
delivery and motor cycles: in 1916, this 
number was 7,848, an increase of about 
22 per cent. For the first ten months 
o: 1917, there were reported 8,625 cases 
of death or injury as the result of mo- 
tor vehicular accidents, an increase of 
12 per cent. over the figure for the en- 
tire previous year. 

Age Distribution 

A discussion of the causes of auto- 
mobile accidents would ‘be incomplete 
without an analysis of the age distribu- 
tion of the persons killed or injured. 
In the Metropolitan experience, out of 
2,507 policyholders killed by automo- 
biles during the period 1911 to 1916, 
790, or 32 per cent., were children un- 
der 10 years of age, and 1,125, or over 
44 per cent., were children under 15 
years of age. It should be kept in 
mind, in connection with this experi- 
ence, that those killed were nearly all 
pedestrians, since the experience in- 
cludes only the industrial classes. It 
is also an experience largely confined 
to urban centers of population, in 
which play space for children is limi- 
ted. In the registration area of the 
United States 772 deaths, or 19 per 
cent. of the total deaths from automo- 
bile accidents, were of children under 
10, and 1,079, or 27 per cent., were of 
children under 15. The New York 
City figures present a similar situation 
with regard to the non-fatal, as well as 
fatal, accidents. In 1916 11 per cent. 
of automobile injuries and fatalities 
were of children under school age—6 
years; 37 per cent. children of school 
age—between 6 and 16. 
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New England Women 
Invite the Men 


HOLD BANQUET OF THEIR OWN 








Poke Fun at Agency Managers Who 
Bar Them From Association— 
Strong Organization 





(Special to The Eastern Underwriter) 

Boston, December 17.—The New Eng- 
land Women’s Underwriters Associa- 
tion—the only women’s association of 
life underwriters—was formed partly 
because some of the most active life 
insurance women in the country are 
ir Boston, and they are not eligible 
to membership in the Boston Life Un- 
derwriters’ Association. They were 
keen enough to appreciate the value 
cf co-operation and so they formed 
their own organization, and are glad 
that they did so as it has done a lot 
in encouraging women agents. Miss 
leonora M. Cowick, manager of the 
women’s department of the Mutual 
Life, is president, and when she and 
her associates learned that Lawrence 
Priddy, president of the National As- 
sociation of Life Underwriters, was to 
address the men agents today at the 
Iixchange Club, a request was made 
of Mr. Priddy that he also address the 
women. He consented, and a dinner 
was given tonight by the women at 
the Copley-Plaza, with a dance thrown 
in. 7 

The Men Guests 

Just to show that there was no hard 
feelings, President Burns, of the Boston 
Life Underwriters’ Association; Gener- 
al Agent Townsend, of the Equitable; 
Manager Brown, of the New York Life, 
and several other prominent men agen- 
cy directors were invited and placed 
at the speakers’ table. 

They had to listen to some good na- 
tured chafing by Miss Cowick, Mrs. 
Ilorence E. Schaal, manager of the 
women’s department of the Equitable, 
and other speakers. Then they were 
called upon to speak. 

Just why the men agents bar the 
women was not brought out. Several 
of the women agents declared that they 
did not object to going to meetings 
where men smoked, and they did not 
presume that the men met to tell 
stories that were not for feminine ears 
to hear. The men did not throw much 
light on the subject. Mr. Brown said 
that he would not object if the Boston 
Life Underwriters’ Association should 
meet with women once a year. “Thats 
very kind of you,” commented one of 
the women. Many, he believed thought 
they would feel more comfortable at 
a men’s only meeting. 

Women’s Departments Growing 

After the passage of pleasantries the 
meeting grew serious and it was seen 
that thé women’s departments have 
easily justified their existence. 

Miss Cowick’s department will run 
over a million this year; Mrs. Schaal’s 

















business will be over $2,000,000. The 
number of wage-earning women in Bos- 
ten is so large that the field of women’s 
risks is growing in an amazing fashion. 
Some producers run up a volume that 
many a man agent might envy. More 
than eight companies are represented 
in the organization membership. 


How Ranks Are Recruited 

(Miss Cowick started as a stenog- 
rapher for the Equitable, and soon 
branched out as a producer. She was 
so successful that she became mana- 
ger for the Mutual’s department, in 
which she has developed a large num- 
ter of women producers. Mrs. Schaal’s 
story has often been printed. She 
took over her husband’s business. Up 
io that time she had never had a day’s 
experience in fighting the world, but 
inherent executive ability brought out 
the best qualities in her. 

The agents who attended this din- 
ner were drawn into insurance from 
all walks of life. Some were school 
teachers; some newspaper women; 
scme business women; some stenog- 
raphers. They are an unusually stu- 
dious set of women, anxious to master 
their profession, taking it seriously 
from every angle, rapt listeners to any 
one who has a message which will help 
them, quick to detect sham or patron- 
age. 

If they think they can learn anything 
at a convention they will travel far 
to hear the proceedings. Miss Cowick 
and Miss Martin, of the Mutual Life, 
were at the New Orleans convention. 
Miss Morrill has gone as far as Los 
Angeles to hear life insurance discus- 
sions. At the Providence convention of 
the New England Congress two years 
ago sixteen women from Boston at- 
tended. If application, industry and re- 
search are qualities that win the New 
England women cannot help but suc- 
ceed. In addition they are fortunate in 
possessing a high average of personal 
attractiveness and magnetism. 

Mr. Priddy told of the work of 
women in the war and paid a high 
tribute to their professional work, too. 
Expressing his pleasure at being the 
guest of the New England life insur- 
ance women, he said that it was one of 
the most enjoyable dinners that he had 
attended. 

A canvass of the women at the din- 
ner showed that they average $15,000 
insurance on their own lives. 





Life Insurance Companies Aiding Gov- 
ernment in Every Way Through 
Their Organizations 
Announcements were made by many 
life insurance companies this week of 
co-operation with the Government on 
War Savings Certificates. Many com- 
panies have already circularized their 

agents. 

The Travelers has sent a thrift card 
with one stamp attached in the pay en- 
velope of 5,000 of its representatives. 





Why it Pays to 
Join Associations 


IT’S ACTION NOW; 





NOT TALK 





Priddy Tells New Englanders How 
Crooks and Twisters are Being 
Driven Out 





(Special to The Eastern Underwriter) 
Boston, December 17.—Lawrence 
Priddy, who is making a New England 
trip addressing the local underwriters’ 
associations, is using as the text for 
his speeches a straight argument show- 
ing the value of belonging to life un- 
derwriters’ associations. He is taking 
the position that the association can 
purge the life insurance business of 
undesirable men. He gives facts to 
prove it. The idea that a life under- 
writers’ association is merely an ex- 
cuse for a string of social gatherings 
al which dry diners are harrangued by 
dry speakers is knocked into the cocked 
hat by Mr. Priddy. He comes to these 
meetings with a great many letters 
from the superintendents of insurance; 
from companies showing their desire 
to co-operate with the life underwrit- 
ers’ associations; and from twisters 
giving sets of figures to prospects. 
Saving a $50,000 Case 

The most interesting story told by 
Mr. Priddy related to the activities of 
a railroad man, nephew of a banker, 
who had placed several policies on rela- 
tives. His attention having been 
called to this man Mr. Priddy set a 
trap for him by making a_ personal 
call, and asking him to join the Life 
Underwriters’ Association of New 
York of which he was then president. 

“Why should I join the association?” 
was the reply. “I am a railroad man; 
not an insurance agent.” 

Priddy then left, keeping the infor- 
mation stored away for future use. He 
thought of it again when he solicited 
the railroad man’s uncle—the banker— 
for $50,000 and the latter agreed to 
take out the insurance, but later de- 
clared he only wanted $10,000. 

In Priddy’s opinion the nephew had 
interfered again, which later was 
proved to be correct. The president 
of the National Association of Life Un- 
derwriters decided to fight for this 
case. He obtained letters from the 
cempanies saying that the railroad man 
was not their agent and letters from 
several insurance departments saying 











that the man was not licensed. Then, 
armed with a penal code, he went to 
the banker’s office and asked that the 
nephew confront him. Showing all his 
evidence, he pointed out the penal 
code and asked the nephew what right 
he had to pose as an agent and then 
asked the banker if he wanted to deal 
with an agent who was a violator of 
the law. The strong medicine worked. 
The banker signed the $50,000 appli- 
cation. The railroad man agreed to 
keep his hands off of insurance. 


Calling up Assured and Telling Him 
About Twisters 


Another case that created quite a 
lot of interest came as a result of the 
presentation to the prospect of three 
pages of figures elaborately construct- 
ed in black and red ink illustrating 
why it would be desirable to twist 
policies that had already been in force 
from four to seven years. The man 
who got the figures submitted them to 
a friend for inspection. He in turn 
called an expert and eventually they 
reached the actuarial department of a 
life insurance company. The actuarial 
office sent the figures to Mr. Priddy, as 
president of the National Association 
of Life Underwriters. Mr. Priddy sent 
for the agent who compiled the figures 
and astonished him by confronting him 
with the data; then in the presence of 
the agent he called up the assured over 
the 'phone and informed him that the 
agent was violating the law and that 
he should have no further relations 
with him. 

“My God! What have you done?” 
asked the agent. 

“What is the matter? 


Didn't you 
get me?” retorted Priddy, 


Support the Government 


There is no doubt in the minds of 
any of the agents in New England that 
the Life Underwriters’ Association of 
New York can rid the business of un- 
desirable agents and can stop twisting 
instantly if it has the evidence, and 
this evidence it has secured in about 
sixty-eight cases. It is now up to as- 
sociations in other cities to follow suit. 

Priddy told all the associations to 
interest themselves in the new code 
of ethics and forward to the National 
Association suggestions for the com- 
pilation of this code. The time is com- 
ing, he said, when a man who is re- 
fused a license in one State will not 
be able to obtain a license in any 
State. 

Invariably he closed his talks with 
strong arguments for the war savings 
certificates, for Liberty Loans and for 
active support of the war program of 
the Government. He said that this 
country has just begun raising money. 


























Prudential Group Policies Sell 


Because of absolute protection, low premiums, annual dividends, grace 


period, 


disability provisions, 


termination refunds, incontestability 


clause, special certificates for employees, privilege of naming bene- 
ficiary, good commissions, and the Company’s great experience in deal- 


ing with millions of workers in forty years. 
Send for Particulars of Policy 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


FORREST F. DRYDEN, President 





Home Office: 


NEWARK, N. J. 
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Using Argument 
and Suggestion 


R. M. CUMMINGS’ ON CLOSING 


Taking Position Beside Prospect— 


Use of Pencil and Paper— 
Application Blank 


On ways and means of closing busi- 
ness M. R. Cummings of the Penn Mu- 
tual writes in the “News Letter” of 
the fundamentals of that with which it 
will deal, namely, Human Nature. 

Psychology recognizes two principal 
means of producing: first, Belief; 
second, Action. The first of these 
agencies is Reasoning. The other im- 
pelling force is Suggestion. All the 
cecisions of man are reached through 
these two great forces, or an admix- 
ture of them. Therefore, we as sales- 
men should inquire into and untiringly 
direct our energies towards an_ in- 
creased proficiency in the use of both 
the force of argument and the force 
ef suggestion. Argument and sugges- 
tion, logic and enthusiasm, reason and 
personal magnetism are the battering 
rams with which we are to make the 
¢rive for the favorable conclusion of 
cur prospects. 

Let us now imagine ourselves in the 
presence of our prospect, and that we 
are going to endeavor to get his signed 
upplication. It is presupposed that we 
sLould endeavor to be alone with him, 
o. that we should, at least, have his 
tr divided attention. 


Choosing One’s Position 

Let us observe the force of what I 
submit to be vital factors in getting 
tlte name on the dotted line: where we 
sit and where we look. Let us con- 
trast three positions. 

First, looking up. In this position 
we find our thoughts lofty, soaring, but 
they are diverse, scattering and not 
clearly defined. 

Second, looking straight at the speak- 
er. Here we are opposite each other. 
In this position we are opposed. Since 
we are opposite each other, it follows 
quite naturally that a feeling of opposi- 
tion creeps in. We note the presence 
ol a certain combativeness, resistance, 
lack of receptivity, and unwillingness 
to accept anything but hard facts. At 
best, nothing but cold reasoning will 
find homage here. It follows that sug- 
gestion with all its powerful appeal 
should and probably will fall on sterile 
and barren ears. , 

Third, looking down, with attention 
directly to pen and paper. Here we 
have a maximum of attention, lack of 
tension and an atmosphere of recep- 
tivity; therefore, a pronounced amen- 
ableness to both argument and sug- 
gestion. 

Talk “with,” not “against” 

The first position is of course au- 
tomatically eliminated, and in con- 
trasting the second and third posi- 
tions we deduce that if it can be 
avoided we should not sit opposite our 
prospect; rather at his side, and pre- 
ferably to his right. 

Gazing directly into each  other’s 
eyes, as you do when opposite each 
other, has the effect of mentally 
squaring away at each other. 

With your prospect at your side, he 
feels more as if he were “with you,” 
than ‘against you.” 

The second point is the persistent 
use of pencil and paper, or as I pre- 
fer it, a fountain pen and paper, and 
the direction of his attention down- 
vard and away from you, during your 
presentation. A fountain pen should 
(and you hope will) be needed later 
for the signature, and this obviates 
tle sometimes embarrassing void oc- 


causioned by getting it out and ready 
for work. With the prospect’s eyes 


‘d verted from you to your pad, many 


things are nicely accomplished. First, 
« relief of the combative or opposi- 
tional tendencies; secondly, the get- 
ting and holding of his attention, as 
lhe must follow your figures to get 
your point. 


Back Up Your Words 

Of no small importance is the fact 
that if you are multiplying, adding 
c1 subtracting, the other fellow rath- 
er likes to follow your figures, just to 
check up their correctness; but most 
important of all is the fact that the 
spoken word, backed up by the written 
word or figures, makes a mental im- 
print that will stick. Every point hits 
the eye of understanding. Your message 
goes over. Life insurance, to the lay- 
man is difficult to understand, and 
while your prospect may nod seeming 
approval and understanding of your 
points, some of these things you are 
saying are about as clear to him as a 
week-lay morning in a smoky city. 

When you come to close, the figures 
may be made doubly valuable. When 
pushing for his signature, you can 
urge, “Now, Mr. Smith, I see that the 
figures have both interested and 
amazed you; you did not think such 
a thing was possible for you and your 
wife through life insurance. If you 
cculd get a contract that would give 
yéur wife and yourself what I have 
set forth here, you would certainly 
want it, wouldn’t you? Yes, of course, 
you. would. Very well, just write 
your name here. Thank you. Now as 
a double check on this proposition, 
here are the figures I have just made; 
you take them and retain them. When 
the contract comes, we will go over 
them again. If for any -reason the 
contract does not substantiate these 
figures, I will take it back, and you 
can tear up the figures. If it does, as 
ycu now agree, you want it.” 


Dispelling Uneasiness 

Now a word about the application 
blank. Of course, it should be lying 
unexposed among other papers on the 
table or in your lap, ready for instant 
use. I prefer the application blank 
folded lengthwise. An otherwise mo- 
mentous and binding sheet is thus rob 
bed of its scariness and its use faci- 
litated. Of course, it is necessary to 
memorize the questions when so folded, 
but you could probably say them in 
your sleep or if you were going down 
for the third time anyway, so that is 
really no hardship. 


BONUS FOR CLERKS 

At a meeting of the directors cf the 
Connecticut General Life it was voted 
to pay to the clerks of the home of- 
fice, as an emergency remuneration, 
10 per cent. of their salaries for the 
year, in no case to exceed $200. 

This action was taken in recogni- 
tion of the unusually high cost now 
prevailing for most of the necessities 
of life and, as implied in the name 
“emergency remunerat'on” is intended 
‘o help in meeting conditions which 
it is hoped will be improved. It 
is in no way to be considered as a 
precedent for any future action of the 
kind and is not connected in any way 
with the regular salary which will 
come up for discussion at the usual 
time. 


TO SAVE WHAT ONE HASN’T 

‘ne “Boston Globe” recently printed 
a discussion by prominent Boston citi- 
zens on the different ways of saving 
for old age. Frederick Chamberlin, a 
lawyer and economist, divided the hon- 
ors between real estate mortgages and 
life insurance, summing up his argu- 
ment in this way: “The best way to 
save what a man has is _ probably 
through real estate mortgages; and the 
best way to save what a man hasn’t is 
undoubtedly through life insurance.” 





NEW OFFICERS 

Vacancies in the commissioners’ con- 
vention were filled by the election of 
the following officers: 

First vice-president, M. J. Cleary, Wis- 
consin, succeeding J. H. Merrill, New 
Hampshire, resigned. 

Second vice-president, W. K. Chorn, 
Missouri, succeeding M. J. Cleary. 

Secretary-treasurer, Colonel Joseph 
Button, Virginia, succeeding F. H. Mc- 
Master, resigned. 

Chairman of the executive committee, 
Jesse S. Phillips, New York, succeeding 
Colonel Button; F. H. Ellsworth, Mich- 
igan and Joseph G. Brown, Vermont. 

The spring meeting will be held April 
9, 10 and 11, in Washington, with Rich- 
mond as the alternative, should it be 
impossible to secure accommodations 
in the National capital. The annual 
meeting will be in Denver, the date to 
be fixed by the executive committee. 


Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money-making 
OW and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President :: Beaumont, Texas 
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aan article from the Life Insurance 

Salesmanship Edition of The Eastern Under- 
writer has been published in canvassing document 
form and is proving very popular with life 
underwriters. -:- t=) -t- ste ete ete te ate 


Price $3.00 per 100 copies 
Sample copy 10 cents 
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Phoenix Not to 
Hold Convention 


ATLANTIC CITY MEETING OFF 
Letter From President Holcombe Says 
Unprecedented Situation Con- 
fronting Country Caused 
Action 


A number of companics are consid- 
ering dropping their principal field 
conventions of 1918. The Phoenix 
Mutual Life is one of the first to 
wake an announcement that its con- 
vention is called off; it was to have 
been held in Atlantic City. 

Although many representatives of 
the Company have made an extra 
drive in order to qualify for the At- 
lantic City gathering, letters received 
by the Company fr.m its field force 
express satisfaction on the Company’s 
action. 

President Holcombe’s letter to the 
field force follows: 

Dear Mr. Phoenix: 

Dear Sir: Some months ago plans 
were made for a meeting of field men 
to be held in Atlantic City, and it was 
believed that this would be productive 
of good in the prosecution of our 
business both in and out of this city. 
To encourage and stimulate produc- 
tion, certain standards were set up 
for qualification to attend this gather- 
ing, and a good many have succeeded 
in their efforts. 

In ordinary times the cost of such 


. a meeting in time and money would be 


justified by the benefits which it is 
Lelieved would follow. Aside from the 
opportunities for explanation of plans 
and an interchange of views, the 
pleasure of association together is al- 
ways productive of satisfaction. But 
an unprecedented situation confronts 
us all. Many time-honored customs 
are given up; recreation has given 
piace to service for the cause of hu- 
manity; our business duties are more 
pressing. than ever before, and we go 
from our offices, not to games and 
amusements, but to hard work in 
many directions. Our sons are in the 
service of our country; our wives and 
daughters are spending their strength 
in the cause. 

What more can we do for the good 
of the civilized and uncivilized world? 
We can give up some of our pleasures 
end luxuries; we can give money and 
what is quite as valuable, our spare 
hours to some of the many causes 
“hich are suffering for our support. 
We cannot well do less. 

The proposed meeting would cost 
the Company and each one who at- 
tended it money which could be used 
at this time in meeting needs or less- 
ening the sum of human suffering. 
Not only that, but in aggregate a 
large amount of time would be con- 
sumed and taken away from our busi- 
ness and from these causes which need 
cur every effort. 

This Company always meets its le- 


GENERAL AGENCY CHANGES 
E. F. Colborn, Manchester; C. C. Hills, 
Rochester; C. F. Teller, Syracuse 
Announced by Connecticut 
Mutual 

Three important general agency 
changes in the East were announced by 
Superintendent of Agencies Lovelace, 
of the Connecticut Mutual Life this 
week. At Rochester, N. Y., the Com- 
pany has had as general agents Hills 
and Colburn. Messrs. Hills and Col- 
burn have made exceptional good rec- 
ords. Mr. Colburn, before going into 
the life insurance business was a pro- 
fessor of history at Miami University, 
Oxford, O. While teaching the young 
mind how to shoot he recognized the 
importance, also, of teaching it how to 
safeguard the future and he became an 
agent. Mr. Colburn has been made 
general agent of the Company at Man- 
chester, N. H. Mr. Hiils continues as 
general agent at Rochester. He has 
been representing the Connecticut Mu- 
tual there for about seven years, and is 
a good personal producer as well as 
executive. 

C. F. Teller is the new general agent 
of the Company in Syracuse. For some- 
time he has been with the Mutual Life, 
with which company he was a success- 
ful agent. 


R. L. MORTON’S CAREER 


Was Sales Manager of Large Mercan- 
tile Concern—Vice-President 
St. Louis City Club 

Robert L. Morton, new manager of 
Fidelity-Mutual for Eastern Missouri, 
effective January 1, 1918, is one of the 
most substantial citizens of St. Louis. 
He is vice-president of the City Club, 
vice-president of the Rotary Club, Past 
Potentate of.the Shrine, Past Com- 
mander of the Knights Templar, ac- 
tively connected with the Chamber of 
Commerce, a charter member of the 
Missouri Athletic Club, and indentified 
with various other organizations in St. 
Louis. For the last six years he has 
represented the Connecticut Mutual 
Life at St. Louis, and has been one of 
ite leading producers. Before entering 
life insurance he was sales manager 
for the Simmons Hardware Company. 

The National Association of Credit 
Men intends to issue a sp2cial edition 
of its “Bulletin,” devoted exclusively to 
life insurance. 


gal and moral obligations. The plans 
for this meeting created an obligation 
on this office. Has there arisen at 
this time a still greater obligation? 
We believe there has, and we, there- 
fore, consider it*our duty to postpone 
et least this gathering. 

The records of each one will be 
kept and if the circumstances which 
now surround us should change fot 
the better, the question of a meeting 
at some later time will be taken up; 
but our present duty seems to us 
clear. 








NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 
67th Year 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $499,882 above par) the 67th report shows: 
Dee.-0scs véneyviveenedeneseesseveodeene 
pe rer Lgntaoheees veneers 62,268,494.36 


ea ee shaWeb ete. cune .. $ 4,157,546.46 
INSURANCE IN FORCE ............-$212,037,400.00 
A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies. 











THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
“ . OF PITTSBURGH .. .. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 











PURELY MUTUAL CHARTERED 1857 


_ THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 
Investigate Write GEO. E. COPELAND, 


before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 


























For SEVENTY-THREE YEARS, SERVICE AND SATISFACTION 


have been synonymous with STATE MUTUAL of Worcester. 
The Company’s record of SEVENTY-THREE YEARS OF SERVICE 
spells SUCCESS for all. 


Additions are made to our General Agency force when the right men 
are found. 


State Mutual Life Assurance Co. 


of WORCESTER, MASS. 

Incorporated 1844 
B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agencies 




















4 Increase in Paid New Premiums—that 
tells the 1916 story of Fidelity progress. 
Direct leads and the Fidelity “Income for Life” plan are making money 


for Fidelity field men. Any man who can sell life insurance can sell 
MORE Fidelity insurance. 


Write to-day— 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 


INCORPORATED 1878 WALTER LE MAR TALBOT, President 














We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
Mississippi River. EXCELLENT CONTRACT. 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA, 

is a LEADING LOW NET COST, annual dividend, MUTUAL, 

OLD LINE company. Record for 1916— increase in insurance 

in force, 20%; in paid-for business, 51%; in assets, 15%; in 

amount apportioned for 1917 dividends, 71%. 
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New York Solicitors 
Hear Robert R. Reid 


ADDRESS AT MONTHLY LUNCH 
C. W. Whitehair Presents War Con- 
ditions—President Atkinson 
Talks on Membership 
The day of the order taker is over. 
The day when a man can sell life in- 
surance successfully by going from 
door to door, from office to office, is 
past, thank God. The day is coming 
when the brain of the solicitor will 
seek out its own level; when the life 
insurance man will know that he is 
just as good as any other man and his 
success will be just as great as in any 
other profession. Then his brain will 
begin to work and competence will be 

bis close companion. 
These are some of the points made 
by Robert R. Reid, president of the 


Federal Oil Company, and formerly 
one of the leading life insurance men 
o* the country, who addressed the 


New 
last 


Life Underwriters Association of 

York at their monthly luncheon 

Saturday. Continuing he said: 
More Preparation 

Don’t be just a life insurance man, 
be a life insurance success. The dif- 
ference between failure and success is 
so small but the effect is so large. 
We life insurance men often realize 
how different would have been the re- 
sults had we but prepared our case just 
a little more carefully; if we had been 
just a little more honest with our- 
selves and the prospect. The prospect 
is entitled to careful, preparation of 
his case for we act as his attorney, 
his agent. when we take up his cause. 
Therefore, do your duty; keep out of 
the ruts of life; put more stamina, 
more force, more industry into your 
work. 

If you find that your viewpoint is 
becoming obscured, your horizon dim- 
med; if you find the opposite of suc- 
cess coming to you, step out into the 
sunshine and study yoursef. Failure 
and excuse are twin brothers. Let 
there be reasons for success, but no 
excuses for failure. .The trouble is 
men will do what they are told not to 
do, and not what they know they 
should do. 

Equip Yourself 

Two things are necessary to success: 
First, you must work for a company 
in which you have every confidence. 
We are fortunate in that our American 
companies are the best in the world. 

Second, the company must be satis- 
fied with the agent. Start with a firm 
foundation by qualifying yourself in 
the fundamentals. I cannot add great- 
er emphasis to this. Study yourself. 
Can a lawyer be successful without 
preparation? Can a physician? How 
can a life insurance man _ properly 
represent, as he does, one of the finest 
of institutions, unless he has prepared 
himself by close study to know all its 
ramifications. 

Educate yourself. If it requires that 
you study certain lines of business, 
do it. He who is willing to master 
himself and his subject is always 


ready and finds free opportunity. I 
do not mean that you must be an ac- 
tuary; I mean that you must equip 
yourself as an agent. Do what the 
superintendent of agencies tells you. 
Do not waste time criticising. Criti- 
cism is but another form of excuse. 
Adapt yourself to conditions, master 
yourself, equip yourself. 


Giving Double Service 

And, having done this, there comc 
to you the most delightful of experi- 
ences; that of bringing to the attention 
of the prospect the knowledge of your 
mastery of the business; the joy of 
really representing the applicant as 
he should be represented, for you 
must represent the company and the 
assured equally well. Upon the man- 
ner in which you combine both these 
duties rests your success. Bring these 
tvo acts properly together and they 
spell success; let them fall apart and 
they spell failure. 

Making Expenses 

Eliminate from your lives the things 
that lead to excuses. The necessities 
ef your life require that you make a 
certain amount of success. The trou- 
ble with most of you is that when 
you have attained that necessary suc- 
cess your brain goes dead. You fig- 
ure, this way. (My expenses are so 
much. I have made my expenses for 
the month in the first ten days, then 
you lie down. Result, twenty days 
wasted. The expenses of the year 
will make you work until you have 
earned them, but you are in business 
to do something more than make ex- 


penses. 
It is a serious thing to be one’s 
own master. Nine agents out of ten 


take off the pressure when they have 
made their expenses for the month. 
One out of ten says to himself: “This 
is fine, I have made my month’s ex- 
penses in the first ten days; I will 
fo on and make this my best month.” 
His superior in everything except en- 
ergy stopped and took off the pressure 
the moment he saw his necessities 
supplied. 
Setting A Mark 

Setting a mark for oneself  pro- 
duces wonderful results. One of the 
first things I did when selling life 
insurance in the wilds of Oregon was 
tc systematize my work on the basis 
o* writing $5,000 a week for a year, al- 
lowing two weeks for vacation. On 
the thirty-first of December, I wrote 
my last policy and completed just 
$250,000. That shows what mentality 
will do. My most successful year was 
vhen I made my plans to write $20,000 


each week, a million a year. I just 
wished to see if I could do it. I 
wound up that year with $1,002,000. 


The weekly goal is better than the 
monthly goal. The monthly proposi- 
tion leaves too much to be made up 
the latter part of the month. In this 
work I simply had an agreement with 
myself, no bonuses, just a matter of 
pride. 

Do not ever get into your head that 
there is another man in the world 
who can do your work better than you 
can. Don’t atempt to get applications 
where there are none. Educate your- 
self to hunt where the game is. 

Remember that you have got to 
succeed in life to a certain extent 
therefore make that success a big 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 











ore. Remember that there is no such 
thing as failure in life insurance if you 
are honest with yourself. 

President Atkinson’s Warning 

A warning to get aboard the band 
wagon was sounded by President At- 
kinson of the association. He de- 
clared that the demand for seats at the 
1918 national convention, which will 
be held in New York, will be so large 
that it will be necessary to refuse ad- 
wittance to all except members. 
President Atkinson also reminded lo- 
cal life insurance men that they may 
find it quite embarrassing not to be 
in position to entertain their friends 
at the convention by reason of not be- 
ing themselves members of the local 
association. 

As a further reason for joining the 
essociation President Atkinson said 
that it is furnishing its members with 
much valuable information which is 
particularly timely and that the suc- 
cessful agent is going to find it in- 
creasingly necessary in these times to 
be in possession of the most up to 
Cate ideas in soliciting. He predicted 
tiat 1918 will be a good year for the 
business among really good life in- 
surance salesmen, but a hard year for 
those less well equipped. 

War Conditions Told 

Charles W. Whitehair, secretary of 
the Cornell University Christian As- 
sociation, told frankly of war condi- 
tions as he has seen them on the vari- 
cus fronts. His address was an eye 
opener. Winslow Russell, superinten- 
dent of agencies of the Phoenix Mu- 
tual asked to be excused from mak- 
ing the address he had promised, on 
the plea that as earnest patriots, all 
who had heard the telling address of 
Mr. Whitehair, should leave the meet- 
ing with their minds free to more fully 
realize the tasks to which their 
country calls. 


HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 


GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 

















REAL PROTECTION 
This conversation was overheard be- 
tween two negro soldiers: 
“Say, yo got any dis heah govment 
life inshoance?” 


“Yes, I got thousand dollahs sho 
nuf.” 

“Yo got only thousand dollahs, don 
yc know yo can git ten thousand dol- 
lahs?” 

“Sho I does, 
money fo?” 

“Why niggah, yo haid jus common 
abmo plate. Don yo know dis heah 
fcovment ain guian put no man in no 
front trench when da know he got ten 
thousand cold bucks comin to his mis- 
sus?” 


what I want all dat 





TO MEET IN JANUARY 

The third annual -meeting of the 
yeneral Agents’ Club of the Bankers 
Life Company of Des Moines will be 
held in the new home offices of the 
Company in the Valley National Bank 
Building on Wednesday, Thursday and 
Kriday, January 2, 3, and 4, 1918. C. 
C. Blevins. superintendent of agents, 
is now arranging a very interesting 
program for this event. 


THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 


A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 


A GOOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
’ . 105 William St., New York City 
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The Agent and 
The War Risk Bill 


PROVIDENT’S WORD TO FIELD 








Advises Agents to Tell Soldiers to 
“Take All You Can 
Get” 


Here is the advice that the Provi- 
dent, Life & Trust has given to its 
agents relative to the attitude of these 
agents towards the Government insur- 
ance proposition: 

The question has been asked sever- 
al times recently what advice a Provi- 
dent agent should give when consulted 
by a soldier or sailor as to the advisa- 
vility of taking out the additional war 
life insurance offered him by the Gov- 
ernment. The advice in every case 
should be “Take all you can get.” The 
rate charged for it does not pretend 
to meet its cost to the Government. 
To the extent that the excess cost will 
be met out of the general funds of the 
Government, it is in the nature of a 
penefaction. There is every reason 
why each soldier and sailor should ob- 
tain all of this insurance he can. 

After the War 

The act of Congress providing for 
this insurance in war time, also pro- 
vides that five years after the conclu- 
sion of hostilities, the soldier or sailor 
holding a contract for this war life in- 
surance, which is in the nature of term 
insurance, shall have the right, with- 
out medical examination, to convert it 
into permanent insurance on the life 
or endowment plan. The rate to be 
charged for the converted form will be 
the American 3% per cent. rate with- 
out loading. 

After-the-War Insurance Partakes of 
the Nature of a Benefaction 
Inasmuch as there will be no medical 
examination upon conversion, it fol- 
lows that if the war is to be of any 
considerable duration, the proportion 
ot impaired lives will be large, and 
the mortality under the converted 
forms will, therefore, in all probability 
equal or exceed that provided for in 
the American Table. Any such excess 
in mortality as may occur, and the 
whole of the administrative expense of 
conducting the Insurance Bureau must 
necessarily be met (except as excess 
interest on reserves might be availa- 
ble) out of the general funds of the 
Government. This will be in the na- 
ture of a further benefaction to soldiers 
and sailors. Provided proper publicity 
be given to the amount of the deficit 
growing out of the excessive mortality 
which may occur, and also to the 
amount of the necessary expense _of 
conducting the bureau, this after-the- 
war provision ought not to be criti- 
cized. By means of a benefaction the 
ration is trying to express its grati- 
tude to those whom it has called upon 
for a great sacrifice. At the same time 
there has been a praiseworthy effort 


‘revolutionize the 


to avoid the abuses of our obsolete 
pension system. 


Possible Extension of the Bureau a 
Radically Different Proposition 


Suggestions have been made in the 
press and elsewhere that might lead 
some to infer that an extension of the 
Governmental Insurance Bureau was 
contemplated so that after the war it 
should include civilians as well as sol- 
diers and sailors. As a matter of fact, 
there is no suggestion of an extension 
cf this kind in the act of Congress es- 
tablishing the “Bureau of War Risk 
Insurance.” An extension of this char- 
acter would create a bureau radically 
different from the present bureau which 
is strictly confined as its name indi- 
cates to the issuance of war risk in- 
surance. The new proposition has 
nothing to do with a benefaction to 
soldiers and sailors and needs the 
most careful consideration. 


When alluded to in the daily press it 
is frequently assumed that Government 
life insurance must necessarily be 
much cheaper than life insurance even 
in a well managed company. Let us as- 
sume that the Government bureau 
would spend nothing for the procure- 
ment of business, either in commis- 
sions or in publicity. The expense of 
administration would still remain. There 
could be little, if any saving in ad- 
ministration, as compared with exist- 
ing well-managed companies, unless the 
Government were to make a present of 
these expenses to the bureau. That 
would not mean cheaper insurance, buf 
subsidized insurance, and the Amer- 
{can people have not viewed subsidies 
with favor. 

Were the mortality experienced by 
Government policyholders higher than 
in a well managed company, which, 
to say the’ least, is not unlikely, and 
were the interest rate lower, this high- 
er mortality and lower interest rate 
would probably counterbalance the ap- 
parent saving in commissions. Life in- 
surance in a Government bureau would, 
therefore, at best show a net cost little 
different if any from that in a well 
managed company, while, as a matter 
of fact, it might easily be considerably 
higher. 

If such a bureau were established in 
Washington, it would not, therefore, 
insurance business, 
and no well managed company should 
feel any ill result from the operation 
of the bureau. 

The Attitude of the Agent 

Much depends at this juncture upon 
the attitude of the agent. He should 
recognize that the continuance of the 
patronage of the public is due to the 
quality of the service which he can 
render. If he can create a desire for 
insurance which would not otherwise 
have existed, and then if he can satis- 
fv that desire by fitting with conscien- 
tious skill a policy to the real needs 
of his prospect, he need have no fear 
that his function will be usurped by an 
impersonal bureau, especially, as there 
is the probability that the cost in the 
bureau would be greater than in a well 
managed company. What the agent 
bas to sell, after all, is service. He 
must be in a position to prove that he 


is not a solicitor merely, but an adviser 
of such character and of such training 
in his business that his expert advice 
is of real value to his client. 

To Sum Up 

A soldier or sailor aged 25 would 
nuw be charged by the Government 
$1.82 per thousand for his war time 
insurance on the term or temporary 
plan. Five years after peace was de- 
clared, supposing the war to have con- 
tinued three years, the war time insur- 
ance would have to be converted, and 
if the ordinary life plan were chosen 
the ex-soldier or sailor would be called 
upon to pay $18.73. 

No one should be allowed ignorantly 
to confuse the present Government 
rate for its temporary war time insur- 
ance with its after-the-war rate for 
permanent insurance. 

What this soldier pays for $1,000 tem- 
porary war time insurance is well 
within a dollar of the normal net cost 
for similar temporary insurance on the 
lile of a civilian in a well managed 
company—what he will pay for his 
after-the-war ordinary life policy in the 
Government bureau will not be rela- 
tively any more advantageous. 

As we have seen, the Government 
pays all expenses, hence the fact that 
the cost in the bureau is slightly less 
than the normal cost for civilians in 
a well managed company. 

Were it possible for the Government 
to give to civilians generally, a life in- 
surance service equal in quality to that 
given by the well managed companies, 
end at a lower aggregate cost, then 
the companies would have no real 
ground for objection or complaint. In 
our best judgment it is not possible for 
the Government to give such service at 
a lower aggregate cost. 

The present Government bureau is a 
“Bureau of War Risk Insurance.” An 
emergency was seen to exist, and it 
was necessary to take immediate ac- 
tion. No such emergency after the war 
will call for an extension of this bu- 
reau. Other more pressing questions 
will have precedence, so that the Amer- 
ican people will be able to study the 
cuestion sufficiently, to have no illu- 
sions as to the advantages of Govern- 
mental life insurance. 


McADOO TO FRATERNALS 
At End of Fiscal Year Sixteen Billions 
of Bonds Will be in Hands 
of Public 


Washington, D. C., Dec. 17.—In ad- 
dressing a conference of fraternal and 
insurance organization representatives 
assembled here from all parts of the 
country to discuss plans for helping 
raise war loans, Secretary of the Treas- 
ury McAdoo took occasion to make em- 
phatic denial of rumors that vast sums 
of money are being wasted by the Gov- 
ernment in the prosecution of the war. 

“Of course when war comes there 
is waste,” he said. “But what do we 
care about waste if by wasting some- 
thing we can hasten the end of some- 
thing that costs human life. Our duty 
is to get the men fully equipped, into 
the field. I don’t care if it costs 150 


PASS $2,000,000,000 MARK 





How War Risk Applications are Pour- 
ing Into War Risk Bureau, 
Washington 
Washington, D. C.—Applications for 
insurance from sailors and soldiers of 
the United States armed forces re- 
ceived by the Bureau of War Risk In- 
Surance of the Treasury Department 
has passed the two billion dollar mark, 
it was announced by the Secretary of 

the Treasury McAdoo. 

According to the announcement or 
the Secretary, “Up to the close of busi- 
ness on December 14, 238,924 applica- 
tions, representing $2,073,728,500 of in- 
surance, had been received. The aver- 
age amount applied for per man is 
$8,679. This individual average had 
been steadily increasing. The maxt- 
mum fixed by law is $10,000 and the 
minimum $1,000. 

“A record-breaking total was regis- 
tered Thursday,” the Secretary de- 
clared, “when 18,000 applications, ag- 
gregating $167,514,000 of insurance, 
were received. The average amount 
applied for Thursday was $9,306—the 
highest daily average to date. 

“High totals were also registered 
yesterday, when 12,500 applications, 
representing $109,813,000 of insurance, 
were received, 

“These two days break all records 
for the daily number and amount of 
insurance applications, and indicate 
that the military and naval forces of 
the nation are responding to the Gov- 
ernment’s offer to insure them with an 
increasing enthusiasm. 

“The one billion dollar 
passed on November 24. The totals 
reached to date represent less than 
two months’ full operation of the Mili- 
tary and Naval Division of the Bureau 
of War Risk Insurance.” : 

What is regarded by marine officers 
as the best insurance record for a bat- 
talion was reported by Major Holcomb, 
Sixth Regiment of Marines, stationed 
at Quantico, Va. The 1,037 men un- 
der Major Holcomb’s command in the 
2nd Battalion applied for $10,276,000 of 
Government insurance. The average 


mark was 


amount applied for per man is ap- 
proximately $9,909. 
Ross C. Spier, commanding Field 


Hospital C. No. 3, Fort Oglethorpe, Ga., 
reported that every enlisted man and 
officer in his company applied for the 
full $10,000 of insurance. The com- 
pany consists of eighty-three men. 


cents on the dollar, we must get them 
there and quickly destroy the Kaiser. 

“IT sometimes wonder how I can sleep 
at night,” he declared, “and I could 
not sleep if I did not have superlative 
confidence in the patriotism of the 
American people. 

“The economies in the present situa- 
tion mean that every Man, woman 
and child in the nation must save 
everything and waste nothing. Every 


nation now engaged in this struggle 
with us must draw on America. We 
haven't enough to go around if we 
waste it.” 








| Capable Agents, Desirable Company 


and quality in the Company. 


I quality of the institution. 














The two most important factors in life underwriting are capability in the Agent 
If the Company provides an unexcelled, 
policy for a low net cost, and has a reputation for prompt and efficient service, the 
result is contentment, loyalty, and success for the man in the Field, if he is capable. 
This Company’s record is evidence of the character of its representatives and of the 


attractive 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts 
Incorporated 1851 





| 44 MILLIONS from 42 AGENCIES 





THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 











New England Mutual Life 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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The George Washing- 


Causes ton Life defines the 

For Disinter- causes for lack of en- 

estedness thusiasm for life in- 

surance felt by some 

men. In discussing this the Company 
Says: 


“No matter how prolific the appli 
cations; no matter how successful the 
salesman, there is no one who has not 
experienced. not only one, but many 
turn-downs—some brusquely; others 
suavely; some with no essence of tact; 
others with the most delightful naivete, 
disarming completely through diplom- 
acy and highly developed personality 
even the shrewdest of us. We are not 
willing to admit how many times we 
have fallen victim of this camouflage 
if we may be permitted to use the 
term. We are so highly sensitized in 
this business of salesmanship that 
surely any impression should be im- 
mediately registered and analyzed dur- 
ing the interview. On the other hand, 
it appears we are devoting all our 
scientific research and psychology to 
the art of making the sale, with all of 
our energies devoted to the proper 
equipment of the salesman in making 
the sale, without time, thought and 
education being given to the qualities 
of perception and apperception; the 


one being the conscious registration of | 


an act, and the latter being the sub- 
conscious sense of what is underlying 
the act. A vast number of men prid- 
ing themselves upon their power to 
read human nature, rely upon their 
perceptive faculties without giving suf- 
ficient heed to subjective influence. 
Many men subconsciously realize the 
cause of their loss cf business at the 
cenclusion of the interview, though it 
is so intangible and vague as to lead 
them to accept the defeat without 
properly analyzing the fundamental 
causes. 

“No man wants to be without life in- 
surance. The very man who shows 
you the coldest exterior would be over- 
joyed to receive a donation of a life 
insurance policy. Let us try to chron- 
icle some of the underlying causes for 
disinterest and lack of enthusiasm: 

“(1) Mental distraction with other 
affairs. 

“(2) Inability of the 
arouse interest and desire. 

“(3) The thought of the cost. 

“(4) Disinclination to consider the 
event of death. 

“(5) Lack of serious purpose in life. 

“(6) A terror of discovering physical 
unfitness. 

“(7) Disinclination to visit a physi- 
cian. 

“(8)Preconceived prejudice through 
ignorance of the service of modern life 
insurance. 

“(9) Pride, intolerance and smock- 
self-satisfaction all developed to a point 
that delights in disappointing a solici- 
tor—a cruel and egregious tendency 
developed throvgh systematic school- 
ing of big business where a lack of 
sympathy is a quality to be admired.” 

+ * . 


salesman to 


The Pacific Mutual tells 


What of an agent who was 
Perseverance discouraged, but who 
Will Do nevertheless persev- 


ered until he was made 
an instructor of agencies. The story 
follows: 

The solicitor conceived the following 
plan: First, to call on twenty new 
men each day, Second, to interview 
at least eight new men each day, and 
made up his mind that, no matter what 
happened or what he had to do, he was 
going to carry out this program. Day 
after day he did this, never allowing 
any back calls to interfere with the 


—— 


task he had allotted to himself. Many 
times it was sheer drudgery for him 
so to do and had to kick himself 
around, but he stuck to it. At the 
end of the first month he had a num- 
ber of prospects, but had written no 
business. The general agent encour- 
aged him as far as lay in his power to 
stick to it, for business was bound to 
follow. At the end of the second month 
he had written two or three cases, 
and at the end of four months had 
written sufficient new business to more 
than make up the drawing allowance 
advance, and in addition had a small 
sum to his credit. 

The general agent was so delighted 
with the result of his experiment that 
he called the solicitor into his office 
and requested him to quit the work he 
was doing and from then on to come 
into the office as instructor to new 
agents and coach and train them along 
the lines he had worked. After doing 
this for a period of close on to two 
years,: a competitive company, which 
also had been watching this man closely, 
made him a proposition which in jus- 
tice to himself and family he felt he 
should accept. 

This man is today firmly established 
in the insurance field, with a_ bright 
future before him, has brought his wife 
and family to this country and is buy- 


ing his own house. He is heavily in- 
sured, himself, for in addition to sell- 
ing insurance, he is a great believer 
in the principle of “taking the same 
physic himself that he wants others to 
take.” 


All that this man had was determina- 
tion and a bulldog tenacity to stick to 
it. He hopes that this little story will 
be, as stated above, of help to some- 
one, for there is no question that de- 
termination and persistence are bound 
to ‘succeed. 


the Equitable 
vote of 10 to 
information. 


The mutualization of 
Las been carried by a 
1, according to advance 

Charies P. Robinson of Monmouth 
Street, Red Bank, N. J., has died of 
heart disease. For over 20 years Mr. 
Robinson was employed by the Man- 
hattan Life of New York. 

















Metropolitan Life Insurance Company 
Home Office Building 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


awe Of the People 
The Compan By the People 
— For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 











The New York Lif» 
has made the fol- 
lowing statement to 
its agents about the 
War Savings Certi- 


New York Life 
W. S. S. Advice 
To Agents 


ficates: 

Your agency director has been 
pointed Government Agent for 
sale of War Savings Stamps and he 
needs your help. How much are you 
worth to your agency director, to your 
company and to your Country? These 
are testing days. General net results 
are the touch-stones of a man’s worth. 
To be efficient in aiding our Country in 
its call to battle you must make some 
sacrifice of time, labor and energy. 
Will you do it? Volunteer at once. 
Go right to your agency director and 
“Here am I, ready to do my best.” 


ap- 
the 


say 
He will tell you all about it. Every 
man, woman or child whom you start 
on the road to savings and thrift by 
inducing to take out a United States 
Government War Savings Certificate 
with one or more War Savings Stamps 
attached, will always have cause to 
think of you as a benefactor. Once 
you start a man, woman or child on 
this Thrift Road with one or more 
stamps follow him up for more and 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America 
mean certain success for you. 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET. NEW YORK, N.Y. 








more ‘“stamps’—each War Savings 
Stamp now costs $4.12 and becomes 
#5.00 when due from the Government 


at the end of five years—netting him 
4 per cent. compound interest—the best 
savings investment in the world—sell 
all you can. 


WOMEN AGENCIES 





This is the Time to Build Them Up 
Says Equitable Life Assur- 
ance Society 
In an article on how women may 
serve through life insurance the Equi- 
table Life Assurance Society makes 

the following points: 

There never was so opportune a time 
to build up women’s departments. 
More women are being and will be em- 
ployed during the duration of the war 
than ever before. Women who have 
never worked, who have never thought 
of working before, will enter the ranks 
of the employes. Larger numbers of 
women whose husbands are at the front, 
desire for the sake of being occupied, 
to take up some useful occupation. 
Nothing not in line of direct patriotic 
duty appeals to women more than life 
insurance. 

In one large insurance agency trans- 
acting about $7,000,000 business a year, 
practically the entire agency force vol- 
unteered and over half were accepted 
by the government. This agency has 
gone after women, and although it is 
an agency that hag never made a spe- 
cialty of employing them as agents, it 
has been able with their assistance to 
make good the loss it has suffered. 
Many other agencies may profit by this 
agency’s example. 





Verne L. Tickner, secretary of the 
Northern Assurance Company, has 
been given a leave of absence by the 
Company in order to become one of 
Commissioner Nesbit’s assistants in 
the War Risk Bureau. 

Pools play an important part in the 
life of man. Beginning with the old 
swimming pool, one later cherishes 
tne thought of Kelly pool and, enter- 
ing the insurance business finds the 
excise bond pool, coal mine pool and 
now the compensation pool. 





Fitzhugh Burns, of St. Paul, mana- 
ger for the Fidelity & Deposit, is in 
town this week and reports conditions 
favorable in his territory except that 
building is dead. The street railway 


strike has ceased to be a disturbing 
factor there. 
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Government Social 
Insurance Inquiry 
(Continued from page 1) 
by him pursuant to section one, shall 
receive a compensation of $15 per diem 
while actually engaged in the work of 
the said Commission and while going 
to or returning from such work. 

“The commission is authorized, as a 
whole or by sub-committees of the 
Commission duly appointed, to hold 
sittings and public hearings anywhere 
in the United States; to send for per- 
sons and papers; to administer oaths; 
to summon and compel the attendanc>? 
of witnesses and to compel testimony; 
tu employ such secretaries, experts, 
stenographers and other assistants as 
shall be necessary to carry out the 
purposes for which said Commission is 
created; and to rent such offices, to 
purchase such stationery and other 
supplies, and to have such printing 
and binding done as may be necessary 
to carry out the purposes for which 
the Commission is created; and to 
authorize its members or its employes 
to travel in or outside of the United 
States on the ‘business of the Com- 
mission. 

Scope of Commission 

“Sec. 3. That it shall be the duty 
of the Commission to inquire into the 
causes of unemployment; to inquire in- 
ty the subject of systems of insurance, 
voluntary or obligatory, contributory or 
non-contributory, now in vogue to meet 
unemployment, invalidity and sickness, 
and to what extent the Government of 
the United States may aid by estab- 
lishing a Federal insurance system for 
the benefit of the wage earners of the 
United States when in need by reason 
of involuntary unemployment, whether 
the unemployment be due to lack of 
work, to disability arising by reason of 
sickness, or to the impairment or de- 
struction of earning capacity because 
of old age. If the Commission shall 
recommend that a Federal insurance 
system or fund be established by the 
Government of the United States, it 
shall prepare and recommend the regu- 
lations that would be necessary for the 
successful administration of a national 
insurance system or fund, the amount 
of said fund and the method of co-op 


eration with existing insurance sys- 
tems. 
“Sec. 4. That the Commission shall 


submit, through the President, to Con- 
gress a report containing the testimony 
taken, its findings, and its recommen 
dations on or before the first Monday 
of December of the year nineteen hun- 
dred and eighteen. 

“Sec. 5. That the sum of $50,000 is 
hereby authorized to be appropriated, 
out of any money in the Treasury of 
the United States not otherwise appro 
priated, for the use of the Commission: 
Provided, That no portion of this 
money shall be paid except upon the 
order of said Commission signed by the 
chairman thereof.” 





William C. De Lanoy, director of the 
bureau of war risk insurance, an- 
rounces the personnel of the bureau 
to date as follows: 


John J. Crowley, formerly of the 
Travelers Insurance Company of Hart- 
ferd, Conn., is assistant director. 

Charles F. Nesbit, formerly superin- 
tendent of insurance of the District of 
Columbia, and for twenty years en- 
gaged in the insurance business, is the 
ccmmissioner of the military and naval 
division. 

Fred C. Neill, formerly in the insur- 
ance business in Philadelphia, is su- 
rerintendent of the underwriting sec- 
tion. 

Richard D. Jones, manager of the 
Fire, Marine and Casualty Company, 
1904 to 1914, and superintendent of the 
compensation department of the Royal 
Indemnity Company, 1914 to 1917, is 
deputy commissioner of the military 


METROPOLITAN AT HALIFAX 





Extends Sympathy and Tells of De- 
sire to Settle its Claims 
Promptly 





The Metropolitan Life printed the 
erclosed advertisement in the Halifax 


newspapers shortly after the catas 
trophe: 
Policyholders of the Metropolitan 


Life—Important Notice. 

We extend our deep sympathy to 
those who are suffering in this sad 
heur. Your Company is anxious to 
settle immediately all its death claims 
and will appreciate your co-operation. 
If convenient call at the office in the 
Dennis Building. We will be pleased 
to send a representative if you will 
telephone St. Paul 175. We would also 
appreciate advice of any change in ad 
dress of policyholders. 

The Aetna Life promptly subscribed 
$5,000 for the relief of the needy in 
Halifax. 

CLOSING THE DEAL 

W. H. Beers, Jr., Mutual Benefit, 
Rochester, recently addressed the Buf- 
falo Ad Club on “Closing the Deal.” 


end naval division, in charge of in- 


cemnities. 

E. C. Brown, of Nebraska, formerly 
assistant chief, law division, of the pen- 
sion bureau, is assistant chief of the 
indemnity division, under Deputy Com- 
missioner Jones. 

Dr. W. L. Chamberlain, principal ex 
aminer for twelve years in the pension 
bureau, appointed from Indiana, is as 
sistant to Mr. Brown. 

Dr. Robert D. Mackinnon is medical 
superintendent in the indemnity divi 
sion. 

George E. Stauffer, formerly a na- 
tional bank examiner and secretary to 
the Controller of the Currency, is chief 
clerk of the military and naval divi- 
‘ion of the bureau of war risk insur- 
ance, 

The advisory board of the military 
end naval division of the bureau of 
war risk insurance consists of: 

Arthur Hunter, president of the Ac 
tvarial Society of America. 

Prof. James Glover, of the mathe 

atics and insurance department of the 
University of Michigan. 

A. W. Fraser, of Omaha, president o! 
h» Woodmen of the World. 
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!| BIG WRITERS 
READ 


THE EASTERN UNDERWRITER 
Each Week for New Ideas 


DO YOU? 


Subscription $3 a Year 




















THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Compan writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 
OF @OSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


ABOCED co cesvosccccrecesccccoccccccoeesceseoeesesersscscccesecsecsceesocovccecceesoes + $14,464,552.23 
SAUDE :. conenenspeabererasunddiesdtieliew tienen 'ssniesssebeceukacncosvgibeciaaeuan 12,436,717.56 
Capital and Surplus........... SHORE ‘nhOSedEeESs LEW oubtneedeesdbensdeuedectebasies + 20277,834.67 
Insurance in Force .......e.++e+« Deabhindilinideissrbivecasinsersvadbeameaueenbuael + 118,349,212.00 
Payments to Policyholders since Organization. .............cceecceccceeeccscccees 18,119,172.50 
Is Paying its Policyholders over. ............0.ccccccccccucccues > seen $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 











“If You Were In His Place’’— 


Would you buy the policy you are offering your prospect ? 
Provident agents are successful because they are abso- 
lutely convinced that the policies they offer are exactly 
the policies which under similar conditions they would 
prefer for themselves. 


Write for information. 


The Provident Life and Trust Company 


OF PHILADELPHIA. 


Founded 1865 
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Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mgr. 








THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of The Alleghenies 


Also Issues All Standard Forms of Ordinary $500 to $10,000 
Organized 1888 


COMPARATIVE RECORD—SEVEN YEAR PERIODS 


‘ i Income Policies Issued 
ree. 31,1888 9 -§ 10307 rae DOTS 1889-1895 $1,085,087 265,931 
1895 155,640 5,294,381 1896-1902 3,930,883 638,659 
4 Re aoor 1903-1908 11,312,912 «839,426 
1916 11,943,640 104,989,362 1910-1916 22,670,340 1,426,752 


AGENTS WANTED IN THE PRINCIPAL CITIES OF OHIO, KEN- 
TUCKY, MICHIGAN, INDIANA, WEST VIRGINIA and WESTERN 
PENNSYLVANIA 

















Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, June 28, 1915 

“It is noteworthy that this Company was organized without any promotion expe 

“I beg to report further that I find the Company in excellent financial condition.” 

‘*The volume of its business has steadily increased, its surplus is growing rapidly ana 

its funds are being carefully conserved under expert supervision. 


Home Office, DALLAS, TEXAS 


nses.** 
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lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
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copies, 25 cents. 

Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 








DIVIDEND TALKS 

There is a great deal of significance 
in the fact that publications of life in- 
surance companies in all parts of the 
country are running extended quotations 
from the papers of George E. Ide, presi- 
dent of the Home Life, and William A. 
Hutcheson, second vice-president and 
actuary of the Mutual Life, on future 
dividends. It will be recalled that Mr. 
Ide declared in brief that the situation 
created by the war, with attendant 
taxation, was so serious that there 
should be unanimous action if possible 
by companies in reference to dividends. 
In other words, that all should cut or 
nene. Mr. Hutcheson predicted that 
Some companies would cut dividends 
and argued that it was entirely logical 
to do so. There does not seem to be 
any doubt the scaling down of divi- 
dends is now under consideration with 
executives of numerous companies. It 
this comes to pass any agent of a com- 
peting company, which has advanced 
dividends or maintained them, who 
criticises companies which have acted 
otherwise, will be extremely  short- 
sighted and not have the ultimate in- 
terest of the policyholders at heart. In 
the final analysis the real argument 
for life insurance-is merit of the origi- 
nal contract with the positive assur- 
ar.ce that it will be carried out. 





DID DR. QUAYLE EXAGGERATE? 

The more life insurance men study 
the important and intensely interesting 
paper on “Reclamation of Men Re- 
jected by the Draft and its Relation to 
Life Insurance,” the greater is there 
conviction that the distinguished physi 
cian, Dr. John H. Quayle, of Cleveland, 
who delivered it, presented figures 
about certain dreaded diseases which 
are not justified by the facts, as dis- 
closed either in the experience of com- 
pany medical directors or in the mili- 
tary encampments. 

The statement of the Cleveland -physi- 
cian that this country is fighting three 
enemies—the Germans, tuberculosis 
and syphilis—is not denied, but few 
medical men in life insurance will go 





as far as he does. To illustrate, he 
quoted “one of my professional friends 
in the army” as saying “Twenty per 
cent. of the young adult male popula- 
tion of the class from which the army 
is recruited, viz., from 21 to 31, have 
been found to be syphilitic by the 
Wasserman test.” 

While Dr. Quayle did not present this 
as his own opinion he lent the air of 
authenticity to it by mere quotation. 
The Eastern Underwriter has not been 
able to find one medical man who 
agrees with the high percentage given 
publicity by Dr. Quayle. Furthermore, 
it is flatly denied. Then, too, his state- 
ment about the wide prevalence of ven- 
eral diseases is particularly significant 
in view of the veiled stories of their 
inroads in the great armies, printed in 
many newspapers. How true are these 
stories? It is difficult to believe them. 
What is the situation in the American 
camps? This may throw some light on 
the situation: 

A prominent American life insurance 
man just back from a large canton- 
ment, where he went for the Govern- 
ment on a mission which gave him an 
entre everywhere, including hospitals, 
said that in this camp he found less 
than two dozen cases of veneral disease 
in the hospital; not many among 50,000 
men. Here, then, to cite a concrete 
case, is a wide margin between rumor 
and reality. 

Dr. Quayle is quite correct in pleading 
that syphilis should be taken out of the 
class of disgraceful diseases (because 
much of it is extra-genital), and right, 
also, in saying that the public should 
be. educated to appreciate its dangers 
in order to aid in its prevention, but 
he is wrong in painting the picture too 


.black, particularly in the twenty per 


cent. quotation. 
HAS THE LAST FLING 

Charles F. Nesbit probably smiled 
when for the District of Columbia’s 
arnual report he wrote an eighteen 
page criticism of stock company fire 
insurance rates, together with an argu- 
ment for mutual insurance as the cor- 
rect type of fire insurance indemnity; 
and then got away from the brickbats 
by retiring from office as superintend- 
ent of insurance of the District of Col- 
umbia.. For several months he has 
been commissioner of the Soldiers’ and 
Sailors’ Insurance Division of the War 
Risk Bureau, in which post he is so 
busy taking care of the biggest insur- 
ance proposition in the world that he 
will not have time to read any criti- 
cisms upon his fire insurance rating 
and reserve recommendations. His re- 
port, written in August, was printed 
last week. The last word in the con- 
troversy, therefore, is his. 








W. S. S. 

As was expected, the first of the 
great businesses to announce practical 
war savings certificate campaigns are 
the life insurance companies. One of 
the most practical and public-spirited 
actions is that of the Travelers in en- 
closing a thrift card with one stamp 
attached in the pay envelopes of 5,000 
employes. President Butler sizes up 


the scope of the W. S. S. movement in 
the following effective fashion: 
It will help to win the war. 








THE HUMAN SIDE 











OF INSURANCE 























FRANK G. MORRIS 





Frank G. Morris, who has been se- 


lected as one of the assistant mana- 
gers of the Ocean Accident and Guar- 
antee Corporation, Ltd., igs exceptional- 
ly qualified for this important position, 
in the opinion of casualty men. Par- 
ticularly is this true among his execu- 
tive associates in the corporation, and 
those underwriters with whom he has 
come in contact at various casualty in- 
surance conferences. 

Mr. Morris began his career as a 
lawyer, specializing in the law of in- 
rurance. He entered the employ of the 
Ocean in 1901 as head of the New 
York Claim Department, continuing in 
that position up to 1914, when he was 
appointed superintendent of the Work- 
men’s Compensation Department, which 
position he held until 1916, when he 
became superintendent of the Metro- 
politan Department. 

Mr. Morris’ various promotions dur- 
ing his sixteen years of service with 
the Ocean have all followed logically, 
tor he is a man possessed of sound 
judgment and natural executive ability. 
A man of an agressive, manly person- 
ality and of an inherently loyal nature. 
He ig an earnest worker, not the 
spasmodic sort, but a worker of un- 
tiring, constant, intelligent application 
~-a quality that invariably brings a 
merited reward. 

. - o 


George A. Viehmann, president of 
the New Brunswick and New Jersey 
fire insurance companies, and presi- 
dent of the New Jersey State Cham- 
ber of Commerce, was a speaker at 
the war convention dinner of the Man- 
uvfacturers’ Council of the New Jersey 
‘State Chamber of Commerce in New- 
ark on Wednesday night. This is the 
first of a series of war conventions t6é 
be held in many of the States. 

* + + 
J. S. Frelinghuysen is one of the 


United States Senators who are mak- 
ing speeches for a more vigorous pros- 
ecution of the war, the cutting of red 
tape and for publicity to show the 
country where we are weak in prepara- 
tion and execution and how we can be- 
come strong. 





It teaches the lesson of the value of 
saving. 

It will bring the satisfaction which 
comes from doing good and from ac- 
cumulation of resources. 

It is lending money which is sure to 
be repaid with interest. 

None are too rich, none are too poor, 
to participate. 


Dr. S. S. Huebner, whose text book 
cn life insurance has had a wide sale, 
has been helping the Government in 
important legislation, and was the ex- 
pert who served on the merchant ma- 
rine and fisheries commission which 
framed the present shipping bill. He 
is professor of insurance and commerce 
at the Wharton School of Finance, Uni- 
versity of Pennsylvania. 

+ + - 

Captain Harvey B. Stone, chief sur- 
geon of he Maryland Casualty, has 
been in France as a member of the 
Hopkins Hospital Unit since shortly 
after the United States declared war. 
He writes interestingly of the fighting 
there. 


* * * 
Sir Henry Knight, former’ Lord 
Mayor of London, and at one time 


chairman of the old City of London 
Fire Insurance Company, died this 
month. He had many friends in Bos- 
ton and New York among the older 
generation of insurance men, made dur- 
ing frequent visits to this country. The 
City of London retired from this coun- 
try after a bad conflagration experi- 
ence. 
* * * 

Harry French, of French & Sterling, 
special agents of the Aetna Casualty & 
Surety, will address the next meeting 
of the Brooklyn Brokers’ Association 
which will be held January 10 on 
tne increased automobile fire and 
theft rates. At that meeting the serv- 
ice flag of the association which was 
provided for at the last meeting will 
be displayed. Letters have been sent 
to all members asking them to co-op- 
erate in finding out the exact number 
of members who are now in the service. 





MANAGERS VISIT WASHINGTON 

Several managers of fire insurance 
companies visited the Treasury Depart- 
ment in Washington this week in rela- 
tion to the statement of Mr. McAdoo 
that all foreign insurance companies 
make application for license before Feb- 
ruary 1. Underwriters of companies 
of Allied countries feel that the re- 
quirement is unwarranted. 


AMERICAN SURETY DIVIDEND 

The American Surety Company of 
New York has declared a quarterly 
dividend of 2 per cent. 





CURIO AT LIBRARY 
The Insurance Library at 84 William 
Street is displaying a piece of fused 
wire glass from the Washburn Wire 
Works fire. It is over a yard long and 
several inches thick. 





Automobile Insurance Company 
Reinsures Nord-Deutsche 





The Automobile Insurance 
Company of Hartford has _ in- 
sured the Nord-Deutsche, effec- 
tive January 1. 


The Nord-Deutsche’ entered 
the United States for fire busi- 
ness in August, 1911. It had 
previously been transacting a 
marine business on the Pacific 
Coast since 1901. The total 
United States assets of the Com- 
pany were $2,619,260 on Decem- 
ber 31, 1916. The net surplus 
was $811,738. The statutory de- 
posit of the Nord-Deutsche is 
$400,000. 

J. H. Lenehan has been the 
United States manager of the 
Company for a long term of 
years and F. Herrman & Co., of 
New York, were the managers 
here of the marine and automo- 
bile departments. 




















December 21, 1917. 


THE EASTERN UNDERWRITER 























FIRE INSURANCE DEPARTMENT 





— s-~ 
— 





Rate Committee Acts 
on Use and Occupancy 





EXCHANGE TEMPORARY ADVANCE 





Awaits Report of Brokers’ Committee 
Before Adopting Companies’ 
Uniform Rules and Clauses 





At the meeting of the rate commit- 
tee of the New York Fire Insurance 
Exchange on Tuesday a temporary in- 
crease in use and occupancy rates was 
adopted. The new rate consists of 80 
per cent. of the contents’ rate instead 
of the building rate as heretofore. 

It is planned to use this rate only 
during the interim from now until such 
time as the new schedule of rules and 
clauses which has been adopted by the 
companies elsewhere can be adopted 
and applied in New York City. 


Temporary Relief 

It is thought that this schedule will 
be adopted by the New York Exchange 
as soon as the committee from the Fire 
Brokers’ Association, which was ap- 
pointed to confer with the rate com- 
mittee of the exchange and which has 
had two such conferences, has made 
its report and recommendations to the 
exchange. 

Until now, use and occupancy insur- 
ance on contents could be written at 
the building rate. War conditions 
made this rate too low. The new 80 
per cent. rate approximates that which 
would be had under the new schedule 
and, as it is estimated that it would 
take about two years to put the new 
schedule into effect in New York City, 
the temporary rate is intended to give 
the companies relief in the meantime. 





NEW YORK BOARD MEETING 





C. F. Shallcross Reports Alarm System 
Nearing Completion—Report on 
Hydrants and Pumping 
Stations 





At the meeting of the New York 
Board of Fire Underwriters held on 
Wednesday, Cecil F. Shallcross, United 
States manager of the Royal, who is 
chairman of the committee on auto- 
matic alarms, reported that, at the 
present rate of progress, the system 
would be ready in about six months. 

J. F. Van Riper, branch manager of 
the Norwich Union and chairman of 
the special committee appointed to in- 
vestigate the conditions of pumping 
stations and fire hydrants in the metro- 
politan section, made his report. The 
report showed 1,000 pumping stations 
to be out of order and described con- 
ditions in Coney Island, where $110,000 
had been appropriated several years 
ago for repairs but which had not been 
used. As a result of the Dow Stores 
and other Brooklyn fires and their 
revelation of conditions, work was 
started on the pumping stations in 
Coney Island when it was found that 
because of the greater cost of labor 
and materials an additional $85,000 
would be necessary for the work. The 
report also showed the hydrants to be 
in poor condition. 


Six More Join 
Sprinkler Conference 





EXECUTIVE COMMITTEE MEETING 





Fifty-Two Companies Now Parties. to 
Agreement—Great Development 
During Year 





A meeting of the executive commit- 
tee of the Sprinkler Leakage Confer- 
ence was held in New York yesterday. 
At that meeting applications for mem 
bership in the Conference were accept- 
ed from six companies, all of Hartford. 
They are the Phoenix Insurance Co., 
Equitable Fire & Marine, Connecticut 
Fire, Standard Fire, London & Lan- 
cashire and the Orient. 

Organized in 1912 

The Sprinkler Leakage Conference is 
now on a firmer footing than at any 
time since its organization in 1912. Its 
membership comprises fifty-two com- 
panies, which does not include those 
German companies which have discon- 
tinued business here but were mem 
bers of the Conference. The annual 
meeting of the Conference will be held 
February 11 when it is expected that 
interesting figures will be divulged 
showing the great development which 
has transpired in the sprinkler leakage 
field in the past few months. 





MARINE CLUB MEETING 
Major F. R. Stoddart, Jr. and T. C. 
Jones Are Speakers—Fifty-Five 
New Members Elected 
The regular monthly meeting of the 
Insurance Club was held last Wednes- 
day at the Waldorf Astoria. T. Catesby 
Jones, marine insurance attorney, read 
a paper on “Embargoed Vessels and 
their Cargoes.” Major Francis R. Stod- 
dart, Jr., of the 9th Coast Artillery, 
U. S. A., and deputy superintendent of 
insurance of New York State, spoke 
extemporaneously of his observations 
while on the French and British bat- 

tle fronts. 

Fifty-five new members were elected 
and a war relief contribution was 
made. It was announced that the an- 
nual meeting of the club would be held 
January 30 with the regular monthly 
meeting on January 14. 

THE NEW YORK ANCHORAGE 

The Army Board of Engineers yester- 
tay empowered the supervisor of an- 
chorages here to extend for one mile 
the anchorage area for vessels loaded 
with explosives. 

This arrangement, it is 
will relieve the congested anchorage 
conditions which have existed in the 
herbor and afford greater safety in 
these waters. 


believed, 





PAMPHLET ON COTTON 
The National Board has prepared 
a pamphlet on safeguarding cotton 
against fire, which will ‘be sent to all 
shippers and handlers of cotton. It 
was prepared by a special committee 
of experts appointed by- President R. 
M. Bissell. The pamphlet presents a 
set of rules which it is believed are 

practicable and fairly complete. 














London « 











Lancashire 


Hive Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 














FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - - - $1,000,000.00 
Assets - - ° . 2,748,832.19 
Liabilities (Except Capital) . . 1,039,977.81 
Surplus to Policyholders ° ° 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY Co. 








THE WILLIAM H. KENZEL COMPANY 


FIRE INSURANCE AGENT 


REPRESENTING AT NEW YORK OFFICE 
79-83 WILLIAM STREET 


HUMBOLDT FIRE EQUITABLE FIRE & MARINE IMPERIAL ASSURANCE 


of Pittsburgh, P of Providence, R, of New York, N. Y. 


GRANITE STATE FIRE ALLEGHENY FIRE UNDERWRITERS COMMERCE INS. CO. 


of Portsmouth, N. H. 


of Pittsburgh, Pa. 


AACHEN & MUNICH FIRE FRANKLIN FIRE 


Organized 1825 of Philadelphia, Pa. 


of Albany, N. Y. 


CALEDONIAN-AMERICAN 


of New York, N. Y. 





REPRESENTING AT BROOKLYN BRANCH 
1544 MONTAGUE STREET 


NORWICH UNION COMMERCE INS. £0. 


of Norwich, England of Albany, N. 


MECHANICS INSURANCE C0. 


of Philadelphia, Pa. 


LONDON ASSURANCE 


of London, England 


GRANITE STATE FIRE 


of Portsmouth, N. H. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Uncertainty About 
Cancellation Feature 


MOST MEN HAZY ON SUBJECT 


An Underwriter Anxious to Have De- 
cisions Grouped and Analyzed 
By an Expert 


New York, Dec. 17, 1917. 

Editor The Eastern Underwriter: 
The feature of cancellation of policies 
by notice has been receiving some at- 
tention lately and there have been 
some decisions of special interest. 

I have noticed a decision which Wil 
liam B. Bllison obtained in the United 
States District Court in favor of the 
Globe & Rutgers, in which it was held 
that a cancellation notice which ma- 
tures on Sunday holds over until the 
next day. It has been a question 
among many thinking men as _ to 
whether an improperly drawn cancella 
tion notice was void by reason of its 
form, or as to whether the date of 
maturity would be extended as provid- 
ed for in this new case. 

Another recent case of interest is 
the one in Albany where it was held 
that return or tender of the unearned 
premium was not necessary to a legal 
cancellation, and that all that is legally 
necessary is to pay the unearned pre 
mium on demand on surrender of the 
policy. 

This feature is taken care of in the 
new New York Standard policy which 
takes effect January 1, but it is a 
question as to whether this decision 
would probably hold good in States 
where the old New York Standard pol 
icy is still required. 

Ever since my first weeks in an in- 
surance office I have noticed a feeling 
of uneasiness and uncertainty in the 
minds of experienced men as to what 
constitutes a legal cancellation, where 
the contract itself is not returned. This 
is a question as to whether a cancella- 
tion notice should advise the assured 
of the desire of the company to cancel; 
of its intention to cancel on a certain 
date; or as to whether the notice 
should convey a flat statement that on 
and after five days from the date of 
the receipt of the notice the policy 
“will be” cancelled. 

I am quite certain that not less than 
90 per cent. of the men who should be 
thoroughly informed on this subject 
are either extremely hazy or are mis- 
informed in one or more important de. 
tails, and I think that some one should 
throw some light on the subject. 

While the subject is under discus- 
sion, it would seem to be wise to cover 
the various points including the tender 
of unearned premium from the stand- 
point of the provisions in the various 
standard policies of the _ different 
States. 

Another feature is that hardly any 
two companies have the same form of 
cancellation notice; and, furthermore, 
hardly any companies have uniform 
rules as to what they will accept from 
an agent or broker in lieu of the can- 
celled policy. If the statements of re- 
sponsible agents are to be believed, it 
is a common practice for companies to 
accept carelessly registered receipt 
cards without even having a copy of 
the cancellation notice or any certifica- 
tion to the effect that such notice was 
actually contained in the envelope be- 
fore mailing. Cancellations have been 
successfully contested in the past by 
claim of the policyholder that there 
was nothing in the envelope. 

Another interesting case is that of 
the man in New Jersey who received 
a registered cancellation notice and put 
it in the ice box without opening it. 
He defeated the company’s claim to the 
efiect that the policy had been can- 
celled. In this case, if I remember cor- 
rectly, it was held that a man not only 
must get a notice, but he must read it. 
Ii he gets a notice and does not open 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 





it and does not know what it is, it is 
not a notice. 

I am unburdening my mind of all the 
uncertainties and inconsistencies in 
connection with this subject which 1 
can remember, and if they can be 
straightened out authoritatively, it will 
be a distinct service to the insurance 
fraternity. 

ALBANY FIELD CLUB MEETS 

The Albany Field Club will hold its 
ennual meeting at Keeler’s Hotel at 
7:30 o'clock, December 21. A number of 
important matters are to be considered 
and officers for 1918 elected. While it 
was expected that Special Agent E. H. 
Hornbostel, of the Germania, would 
address this meeting, he was unable 
to attend owing to the serious illness 
of his daughter. 


ATTACH FREEZING CLAUSE 

Some of the companies writing water 
damage are attaching freezing clauses 
to policies where the lack of heat due 
to the coal shortage creates the pos- 
sibility of an additional hazard from 
water freezing in pipes with consequent 
losses. Companies writing sprinkler 
leakage are also concerned over the 
possibility of sprinkler equipment freez 
ing. 


VANCOUVER MAN HERE 

William Lawson, of the Vancouver 
Vessel & Insurance Agency and who 
represents the Continental, is in New 
York. He says that the shipbuilding 
program in Vancouver is progressing 
satisfactorily and that conditions are 
favorable otherwise. 

ROCHESTER MAN JOINS ARMY 

Frank H. Englehardt, who condocts 
successful agencies in Rochester, has 
been called to join the National Army. 
He will be stationed at Fort Hancock, 
K. @. 

SUN TOBACCO FUND 

The Fire and Casualty Insurance 
League of New York City has turned 
over to the Sun Tobacco Fund $122.32 
as the net proceeds of the dance Oc- 
teber 11. Receipt of the check has 
been acknowledged by the Sun Fund 
which also acknowledged statement of 
receipts and expenditures which ac- 
companied the check. 





103-5 William Street 


Excellent Facilities for Handling Suburban Business 


SCHAEFER & SHEVLIN 


GENERAL AGENTS New York, N. Y. 


FIRE and AUTOMOBILE INSURANCE 
Phone: John 2312 








1 Liberty Street 


Exceptional Reinsurance Facilities’ 


ARTHUR C. SWINTON 


GENERAL AGENT New York City 
FIRST NATIONAL FIRE INSURANCE CO. 


Washington, D. C 
New York Suburban and New Jersey 


Local Agents’ Interests Protected 








You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our 
and 10 


Surplus Line Department. 


‘9 Cedar St. 1015 California St. 14 Superior St. Nicollet Ave. 
NEW YORE be NVER borure INNEAPOLIS 
Ford Bldg. 17 St. John St. 


FHESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 


Capacity For Local Agents 


capacity is as high as $150,000 on a single risk with immediate binders 
% commission to brokers. Guaranteed Underwriters. Use our special 
Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 


23 Leadenhall St 
DETROI MONTREAL LONDON 











Brirnit National Hire 


A 


Authorized Capital $500,000 


Iusurauce Cn. 


DETROIT, MICHIGAN 
Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 























| FRED. S. JAMES 





FRED S. JAMES & CO. 


123 WILLIAM STREET 


United States Managers 


GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


Cc. B. G. GAILLARD 
Assistant Manager 


NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 


of London, England 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 











GEO. W. BLOSSOM WM. A. BLODGETT | 
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Adjusters Quit; Await 
- Halifax Developments 





COVERNMENT MAY PAY ALL LOSS 





Deep Snow Makes Fixing Liability Im- 
possible—Personnel of 
Committees 


Adjustment of all losses in Halifax 
has been postponed until after the 
holidays. Two reasons are given for 
this action. One ig the general public 
demand that the Canadian and Brit- 
ish Governments pay all the losses, 
both fire and concussion. The Cana- 
dian Government has appropriated $1,- 


600,000 as a relief fund and the Brit- 
ish Government $5,000,000. It is be- 
lieved that additional funds will be 


forthcoming from the Canadian author- 
ities. In other words, the damage is 
popularly regarded as a war loss. 
Another reason given for the post- 
ponement of adjustment is that the 
ruins are so deeply covered with snow 
that it is impossible to tell what is fire 
Icss and what is concussion loss. Some 
managers and adjusters who have been 
on the ground say that not before 
spring will it be possible to ascertain 
the real conditions. 
Heavy Mutual 
The heaviest losses will fall upon 
the factory mutuals. The Dominion 
Textile mill, which was sprinklered, 
carried $450,000 in New England mu- 
tuals. It was situated at Dartmouth, 
across the harbor from Halifax and is 
a total loss. 
Personnel of Loss Committee 


Loss 


The Halifax loss committee, which 
has the entire matter in charge, is 
composed as follows: C. A. Evans, 


Royal and Queen; J. R. Douglas, Nova 
Scotia Fire Underwriters and Nation- 
al, Hartford; B. P. Saunders, Commer- 
cial Union, Norwich Union and Phoe- 
nix of Hartford; Harold Oxley, Con- 
tinental; Senator Roach, of the ‘Halifax 
Fire; J. G. Keator, National Union, 
National-Ben Franklin and Yorkshire, 
A. J. Bell, Insurance Company of 
North America. 
Managers Gave It Up 
A committee of managers 
justers from Montreal and Toronto 
went to Halifax as soon as possible 
after the disaster. They found condi- 
tions so chaotic that they determined 
it would be useless to try to accomplish 
anything at present and went away, 
leaving everything in the hands of the 
local committee. Among the managers 
who went from Montreal are H. M. 
Lambert, Guardian; T. L. Morrissey, 
Union; Randall Davidson, North Brit- 
ish & Mercantile; John Jenkins, Em- 
ployers Liability; Thomas F. Dobbin, 
Generale of Paris; W. E. Baldwin, Con- 
tinental. From Toronto went F. J. 
Stewart, Aetna; Lyman T. Root, Sun; 
J. B. Laidlaw, Norwich Union; Norman 
G. Richardson, New York Underwriters. 
Mr. Sugarman, the salvage manager of 
San Francisco, was in Montreal prepar- 
ing to open a branch of his business 
there, and he went with the party. 
Losses About Which There Is Inquiry 
None of the American companies 


and ad- 


enticipate any more than nominal 
losses. The cordage plant is said not 
to have been damaged by fire. The 
old sugar refinery building did not 
tuke fire while standing, but is a heap 
of ruins, which are partly burned over. 
The values in this building are said 
to be considerable. The new refinery 
building was sprinklered and is not 
camaged. There was a large amount 
oi insurance on the sugar shed owned 
by the Furness-Withy & Co., the steam- 
ship firm. The building was unroofed, 
but no fire loss has been reported. 
When asked as to sending a special 
adjuster from New York, one adjuster 
there said the only possible reason he 
can see for doing so would be on ac- 


count of the Arcadia Sugar Refinery 
loss. A number of New York compa- 


ries hold some of this risk which in 
the aggregate amounts to several mil- 
licn dollars. 

The statutory conditions of Nova 
Scotia are similar to those of the Stan- 
cerd Policy in this country and make 
the insurer liable for loss caused by 
explosion of coal gas in a building not 
used as a gas works; also loss by fire 
caused by any other explosion and 
lightning. 

Charles A. Evans, of 175 Hollis 
Street, Halifax, branch manager for 
the Royal and the Queen, advised the 
New York office that he and his fam- 
ily escaped injury and that his office 
is not damaged. The losses of these 
two companies are moderate and they 
will be adjusted through the Halifax 
branch. 


General Agent A. M. Jack 
Dies in Hospital 


A. M. Jack, general agent at Halifax 
of the Aetna and many other com- 
panies, who was injured in the Halifax 
disaster, died in a hospital there a 
few days ago. Although Mr. Jack re- 
ceived wounds, which turned out to be 
fetal, his first thought after the catas- 
trophe was of his companies, to whom 
he sent wires describing conditions at 
Halifax, part of which were printed in 
The Eastern Underwriter last week. 


Board and Non-Board on Committee 

W. R. MacInnes & Oo., Halifax, in- 
form The Eastern Underwriter that 
their estimate of the loss from fire is 
about .$1,000,000 and from explosion 
about $5,000,000. All adjustments of 
claims were left in the hands of a gen- 
eral committee, fire loss claims only 
being admitted. The general commit- 
tee (representatives of board and non- 
board companies agreeing upon its per- 
sonnel), is acting as a clearing house 
with full power to appoint adjusters 
and when claims are settled they will 
be passed over to their respective 
companies. 

The general committee consists of 
seven men, and its first meeting was 
held on December 10. 

In writing to The Eastern Under- 
writer W. R. MacInnes & Co. said: 
“There is not a building in Halifax, 
Dartmouth or the surrounding country 
which did not suffer some damage by 
explosion, i. e., windows, doors or 
plaster. We consider that we had a 
loss of about $300 personally and the 
same amount to our office.” 





———_—_——-- ———— 





“*The Leading Fire Insurance Company in A merica”’ 
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ARTNA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 








Application For Agencies Invited 








RED CROSS ACTS 


Takes Immediate Cognizance of Sug- 

gestions of National Board 
Regarding Candles 

by the Na- 

official tele- 

the Wash 

American 


In response to a protest 
ticnal Board an urgent 
tram has been sent from 
ington headquarters of the 
Red Cross to all chapters in the 
United States, withdrawing the sug 
gestion that lighted candles be placed 
behind the Red Cross “Service Flags” 


in the windows on Christmas Eve. 
The widest possible publicity is re- 
quested. 

The National Board also urged that 


publicity be given this subject in 
moving picture houses and this sug- 
gestion is also being acted upon by 
the Red Cross. 


EXPIRATION DATE FIXED 

All the policies carried by the Muni- 
cipal Insurance Fund Commission of 
Newark, N. J., will be rewritten so as 
io expire at the same time instead 
of at different periods during the year. 
Commissioner Archibald advocates re- 
insuring seventy-five per cent. of all 
risks over $250,000. The mayor says 
he has been advised by insurance men 
to keep the risks of the fund to fifty 
or sixty per cent. of the total and re 
insure the remainder. 


PROPOSES CHANGING NAME 

A proposal to change the name of 
the German Fire, of Pittsburgh, will 
be voted upon at the annual meeting 
in January. The company has been 
in business for fifty years. It is an 
American company, chartered under 
the laws of Pennsylvania and owned 
and controlled exclusively by citizens 
of the United States. 


The Department of Agriculture is 
preparing a pamphlet on fire preven- 
tion and fire fighting on the farm. 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy, 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. S JARVIS Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
too WILLIAM STREET, NEW YORK 








Fire 


Oerman American 
Insurance Company 
New Yo rk 


STATEMENT JANUARY t 1916 


CAPITAL 


$2,000,000 


RESERVE FOR ALL OTHER LIABILITIES 


10.146.941 


NET SURPLUS 


10,217,685 
22.364.626 











United States Branch 
92 William Street, New York 





INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


RICHARD D. HARVEY 


United States Manager 











Full War Cover, Explosion, Marine and Fire Insurance and Allied Lines 


FIDELITY -PHENIX FIRE INSURANCE COMPANY 





HOME OFFICE 
80 Maiden Lane, New York 





A Strong American Company Backed by Strong American Assets 


SAN FRANCISCO OFFICE 
Insurance Exchange Bldg. 


HENRY EVANS, President 


CHICAGO OFFICE 
332 So. LaSalle St. 
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Phillips Throws Cold 
Water On Hearing 


SUPERINTENDENT ON YONKERS 
City Council There Had Passed Ordi- 
nance Calling Rate Advance 
an Imposition 


The Common Council of Yonkers, N. 
Y., passed a_ resolution § protesting 
against the 10 per cent. increase in 
rates in that territory and requesting 
Superintendent Phillips to hold an 
early hearing in Yonkers, “if same is 
arreeable to the superintendent,” and 
al this ‘hearing “the public and city of- 
ficials may be heard in protest looking 
tu effective action for the policyholders’ 
protection.” 

Superintendent Phillips’ Comment 

Here is the reply of the superin- 
tendent of insurance: 

“Your letter of November 30, 1917, 
is at) hand, advising that you have 
been directed by the Common Council 
to call to my attention the matter of 
the increased fire insurance rates in 
your locality, and submitting a copy of 
resolutions adopted by the Council pro” 
testing against the imposition of these 
rates, with the request that an early 
hearing be held where the public and 
the city officials may be heard. 

“On numerous occasions and from 
many diflerent sources, the fact has 
forcibly been brought to my attention 
that the unusual number of large fires, 
together with the increased cost of 
replacements, has been working a hard- 
ship upon many of the fire insurance 
companies. Added to this has been 
the contention that the new war taxes, 
including postage, traveling, telegraph 
and telephone expenses, increase in 
printing and stationery costs, and other 
additional expenses, require the com- 
panies to take action which would re- 
imburse them for these outlays so that 
they may remain solvent and in condi- 
tion to meet their obligation. I regret, 
tierefore, that I can see no useful pur- 
yose served in holding a hearing such 
as is suggested by the Common Coun- 
cil. 

“If, however, the ‘Council believes 
that the property-owners in Yonkers 
are being unfairly discriminated against 
in violation of the law, because of the 
increase in rates, I will investigate 
song for making such carges.” 


‘ Mallalieu on Yonkers’ Per Capita Fire 


Loss 

At about the same time Manager 
Mallalieu, of the National Board, sent 
a letter to the editor of the Yonkers 
“Standard,” saying in part: 

“As you may know, the National 
Board has nothing whatever to do 
with the question of fire insurance 
rates, having definitely and finally 
function forty-one 
years ago. We do know, however, that 
the Yonkers per capita fire loss is a 
very high one, averaging considerably 
more than that of most other cities. 
Specifically, the figures for the past 
five years are as follows: 


RUNS o s0ae sare $3.38 per capita 
| a ee 2.49 per capita 
Sarr par 1.49 per capita 
Ser ee 1.25 per capita 
eee 2.65 per capita 
Average....... 2.25 per capita 


“For the purposes of comparison, we 
give the per capita fire losses for New 
York City for the same five years: 


{ert $2.24 per capita 
0 ES ee . 1.36 per capita 
BORG cst is onesie 1.44 per capita 
i ee 1.00 per capita 
Lo eae 1.56 per capita 
Average....... 1.52 per capita 


“Thue you will note that the Yon- 
kers per capita fire loss is approximate- 
ly 50 per cent greater than that in 
New York City, in spite of the in- 
creased hazard of highly-congested pop- 
ulation.” 


Several Fire Bugs 
Are Found Guilty 


SOUTH WALES MAN CONVICTED 





Agent Censured by Court—Capitol City 
Cap Company and a Saloon 
Case 





E. S. Braunfeldt, of South Wales, Pa., 
has been convicted in the Circuit Court 
at Norristown of burning a dwelling 
and two barns. He had been in the 
real estate and insurance business and 
later entered the nursery business. The 
cwelling was built before the Revolu- 
tion and the whole property was ap- 
praised at $5,000. There was $13,000 
insurance on it, of which the Royal had 
$4,500, Fire Association $2,000, Com- 
mercial Union $3,250, Dubuque F. & 
M. $3,250. The last two policies were 
placed July 30, 1917, and the fire oc- 
curred September 17. 

J. H. Johnston, an insurance agent 
ef Norristown who placed the insur- 
avce in the Commercial Union and the 
Dubuque F. & M., was a witness at 
the trial. He was censured by the 


court for his manner of answering 
questions. 
It was shown that’ Braunfeldt’s 


niother-in-law, Clara Webster, took this 
property in trade for some in New 
York; that just before the fire the 
South Wales property was transferred 
t» Braunfeldt’s wife and that both 
Braunfeldt and Clara Webster were in 
financial difficulties. It was also shown 
that Johnston had obtained a judg- 
ment against Braunfeldt and his wife, 
op a note. Braunfeldt was at one 
time in Binghamton, N. Y., where he 
was known as Thomas Clyder. He 
served two years in Auburn for forgery. 
In Pennsylvania the penalty for firing 
with intent to defraud is an indetermi- 
nate sentence of not exceeding seven 
years. 
Two at East Stroudsburg 

Israel Freed, foreman, and David 
Radin, a blocker in the Capitol City 
Cap Company factory at East Strouds- 
burg, Pa., have been found guilty in 
the Court of Wayne County on four 
ccunts growing out of the burning of 
the plant August 1, 1916. Both men 
were placed in custody of a _ sheriff 
pending final disposition of their cases. 
There are indictments pending against 
eight others, including owners, mana- 
gers and employes of the concern. 

Passaic Case This Week 

This week the case of the People 
vs. David Lentz of Passaic, N. J., was 
called at Paterson. Lentz is accused 
with having set fire to the saloon op- 
erated by himself at 489 Main Avenue, 
Passaic, June 11, 1917. Fire was dis- 
covered in the basement and on the 
first floor back of the bar. There 
were four “plants” set, each consist- 
ing of a lighted candle placed in a 
cigar box containing black gun powder. 
Lentz is said to have been seen com- 
ing out of the building just before 
the fire. One of the boxes of powder 
flared up while the firemen were en- 
tering an upper floor. In the attic 
there was a lighted candle standing in 
a box of papers. The National Board 
has been actively presecuting all these 
cases. 


NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. 


| CAPITAL FIRE OF N. H. 
PERCY B. DUTTON, Manager, ROCHESTER 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 











1853 Sixty-Fourth Year 1917 


FARMERS’ 
Fire Insurance 
Company 


YORK, PENNSYLVANIA 


Assets (Dec. 31 


1916) ..........$1,116,968.00 
Net Surplus (Dec. 
St, 0006)... ..-. 514,025.00 





W. H. MILLER, President 
A. S. McCONKEY, Sec. and Treas. 


The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, M.\SS. 


AGENCIES 

5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass, 
1216 Lytton Building, Chicago, III, 
335 Wabash Building, Pittsburgh, Pa. 
915 Postal Building, San Francisco, Cal. 
13, Central Building, 

tica Fire Alarm Pelegraph Co., 


Canal Zone, P. 
F. P. Danforth, 1060 Calle Rioja, auruies 
Rosario de Santa Fe, Argentine Republic 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859 
STATEMENT, JANUARY 1, 1917 


Cash Capital ....... $1,000,000.00 
RAGS. ccceus Saree 8,553,704.22 
EAEENOO csc cveces . 4,222,485.60 
Net Surplus ....... . 8,331,218.62 
Surplus for Policy 

olders ..... ccoee 4,081,218.62 


HEAD OFFICE 
Cor. William and Cedar Streets 


[of Liverpool, England] 





THE LEADING FIRE COMPANY 
OF THE WORLD 











BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 
January 1, 1917 
BOOTED  vevcsevecesssscsceroecces $ 
Surplus in United States.... 23, 
Total losses paid in United 
States from 1874 te 1916, 
inclusive ......... eoneees eseee 24,669,753.43 
W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Mgr. 








207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


* PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 














PHILADELPHIA 











ADEQUATE ~ CLARENCE A. KROUSE & CO SATISFACTION 
FACILITIES LOCAL AND GENERAL AGENTS SERVICE 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 








PENNSYLVANIA 


NEW JERSEY 
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Tell Credit Men of 


Insurance Viewpoint 


EXTRACTS FROM ARTICLES 





Fine Publication of Underwriting Ques- 
tions Being Sent Broadcast 
Through Country 





The Eastern Underwriter has had 
the privilege of looking over the proofs 


c. the articles on fire insurance writ- 
ten by prominent insurance men for 
the National Association of Credit Men 
and presents some very brief extracts 
of each herewith. Next week the arti- 
cles will be treated more extensively. 


Dickinson on 1918 Outlook 


In his article on “The Effect of the 
War on Fire Insurance Companies,” H. 
N. Dickinson, secretary of the Glens 
Falls, concluded with the following ob- 
servation: “It will be appreciated that 
the outlook for 1918 and the years suc- 
ceeding the war’s duration is, to say 
the least, decidedly disquieting. It is 
manifestly impossible for fire insur; 
ance to be conducted profitably at the 
rresent premium level and some profit 
is necessary for corporate existence. 
Inasmuch as fire insurance is about 
the only staple or commodity of which 
we have knowledge, the price of which 
kas not inclined upward, it must be ap- 
parent that insurance rates must ad- 
vance quickly if fire insurance com- 
panies are to continue to live and fur- 
nish the solid indemnity upon which 
is based the credit system of not only 
the United ‘States, but the entire civil- 
ized world.” 

Moore on Policy Contract as Asset 

Howard P. Moore, of the Home, writ- 
ing on “The Fire Policy as an Asset,” 
seid in part: “An active experience 
e+ more than twenty years covering 
thousands of cases and all sorts and 
conditions of men prompts the writer 
to declare his belief in the straightfor- 
wardness of company practice and that 
a genuine desire prevails to prevent 
rascality from making profitable recov- 
ery, giving, with seldom erring judg- 
ment, honest business the benefit of 
any surface doubts and easy access to 
its rightful asset, the fire insurance 
policy-contract redeemed in full.” 

$750,000 on a Single Risk 

Bruce Dodson, chairman of the Amer- 
ican Reciprocal Insurance Association, 
said: “Reciprocal or inter-insurance 
was first established in the United 
States in loot. Since that time, it has 
gained in favor until at the present 
tsme many important industries and 
classes of insurers are served by their 
respective exchanges, some of the 
larger reciprocal exchanges serving in- 
dividual subscribers for amounts as 
large as $750,000 on a single risk.” 

Better Understanding on Losses 

One paragraph from the paper of 
Allen E. Clough, chairman of the Loss 
Committee of the New York Board 
cf Fire Underwriters follows: “If the 
National Association of Credit Men, 
Chambers of Commerce and Merchants’ 
Association or other business organi- 
zations should consider the subject of 
closer relations with the insurance 
companies, which are admittedly such 
a prime factor in business credits and 
siability, should decide to provide 
fermally a committee or board to sug- 
gest on request proper appraisers, it 


would certainly lead to a much better 
understanding between the insuring 
public and the companies. It should 
be made clear that such nomination 
would be evidence of an exceptionally 
honorable standing in the trade by the 
nominee and its acceptance should be 
considered by him a business obliga- 
tion. Acting as an appraiser would 
be thus under the endorsement of the 
whole business body, and taken out 
of the category of a personal employ- 
ment.” 


Only One Claim Out of 30,000 
Adjudicated by Courts 

“The Fire Insurance Policy as a Con- 
tract” was discussed by William N. 
Bament, general adjuster of the Home 
and Franklin: 

“Insurance companies are not in- 
clined to resist the payment of claims, 
but, on the contrary, they sometimes 
approach the extreme limit of propri- 
ety, generosity and good morals, in 
their efforts to avoid litigation. This 
is evidenced by the fact that of ali 
the losses which occur, probably not 
more than one-fifth of one per cent. 
become the subject of litigation, and 
one-half of these are settled before the 
cases come to trial. To put it another 
way, out of all the policies issued, the 
courts are not called upon to adjudicate 
claims under more than one out of 
every 30,000 which may be regarded 
as quite a favorable commentary up- 
on the mutual fairmindedness of the 
companies and the insuring public.” 
How to Read a Company Statement 

Alfred M. ‘Best concluded an article 
cn “How to Read the Statement of 
Condition of Your Insurance Company” 
in part: “To sum up: The business 
man should satisfy himself as to the 
character of the management and the 
avality of the assets (including con- 
sideration of their convertibility into 
cash quickly and without undue sacri- 
fice) of each company whose policy 
is submitted; he should make sure that 
it is transacting a volume of business, 
neither too large nor too small in pro- 
portion to its net resources; i. e., first, 
its surplus, and, second, its paid-in 
capital, and he should make sure that 
its loss and expense ratios are normal, 
for a prosperous company is likely to 
be more just in its settlements than 
one which maintains only a struggling 
hold upon existence.” 


Automobile Rates Inadequate 

In his paper on “Automobile Insur- 
ance for Business Men,” A. E. White, 
o: the Northern, said: “It might not 
be a disgression, but rather an item of 
interest to mention the fact that all 
classes of insurance on automobiles are 
written at rates entirely inadequate to 
tLe risks assumed, or the liability out- 
standing. This condition is chiefly due 
to the lack of sufficient statistics, 
caused byb the fact that the automobile 
is comparatively a new venture for in- 
surance companies and the time is not 
far distant when there will be a revi- 
sion of rates, which will be more equi- 
table for both the company and the 
pelicyholder.” 


Flat Rates Unfair and Harbor 
Favoritism 

In his paper on “The Work of the 
Rating Bureau” Willis O. Robb, man- 
ager of the New York Fire Insurance 
Exchange, said: 

“Schedule rating and free competi- 
tion in fire insurance rates are utter- 
ly incompatible, and their existence 
side by side is always and everywhere 


a threat to the public interest. Com- 
petitive writing tends always and ev- 
erywhere to produce flat or non-sched- 
ule rates, and flat rates are always and 
everywhere contrary to public policy, 
as not only harboring the possibilities 
of great favoritism and unfairness, but 
as wholly failing to encourage improve- 
ments. Schedule rating is at this mo- 
ment everywhere securing improve- 
ments and so bringing about both the 
reduction of the fire hazard and the 
reduction of the average fire rate, spe- 


‘cially in those communities where the 


companies rating body receives the 
practicaly unanimous support of the 
companies operating in the territory. 
And this is true whether or not there 
is present, ag there ought to be, a 
clear-cut form of State or public super- 
v.sion of the rate-making work. The 
lowest average rates obtainable any- 
where in the United States are those 
current in the City of New York, and 
New York City is precisely the one 
spot where there ig the least measure 
ot independent or rate-cutting activity 
among the companies.” 


Shepley on Sprinklers 

George L. Shepley, of Starkweather 
& Shepley, writing of automatic sprink- 
ler protection, said: “Practical auto- 
niatic protection was born in the United 
States and has spread over the entire 
world. Great installations are to be 
found in the far Kast, while European 
textile centers have understood and 
adopted this system of protection to a 
great extent. In them rests the hope 
of large reduction of fire losses.” 


Hail Insurance’s Importance 

Walter C. Leach, secretary of the 
Minneapolis Fire & ‘Marine, in his dis- 
cussion of storm insurance, made this 
point among others: “While all insur- 
ance protection is necessary and should 
be carried ‘hail insurance is the most 
important, as it re-imburses the farmer 
against a loss of crop that cannot be 
replaced within the year, while losses 
by fire and tornado are simply ques 
tions of replacement and repair at any 
time.” 





O’BRIEN WITH AUTO COMPANY 


William A. O’Brien, who has been 
with Crum & Forster for twelve years, 
of late as renewal clerk, will start on 
January 1 with the Automobile Com- 
pany of Hartford in its New York of- 
fice as assistant to J. R. Maltbie, who 
is counterman. 


NEWSPAPER MAN BUYS AGENCY 


Raymond Parramore, circulation man- 
ager of the Gloversville “Herald,” has 
resigned to go into the insurance busi- 
ness. He has purchased the agency of 
Rutherford & Co., 24 North Main 
Street, Gloversville. 





E. R. REILLY LEAVES 
Edward R. Reilly, cnief loss clerk 
of the German-American, has secured 
a-chief yeomanship in the Naval Re- 
scrves and expects to leave within the 
next few days. 


1 MA 


AUTOMOBILI 


AND ALL FIRI 








BROKERS ACTIVITIES 





Stockham & Co.’s Commissions 
Baltimore daily papers are asking the 
question: “How much commission did 
Grant W. Stockham & Co. receive from 
its award by the city of Baltimore on 
$5,000,000 insurance for five years at a 
premium of $40,000? The Stockham 
company operates independently of the 
fire underwriters’ association.” How- 
ever, as the other agents did not get 
the commission they are probably not 
interested in its amount. 
. * * 
Oakland School Insurance 
The city of Oakland will apportion 
its $5,750,000 school insurance among 
the 600 licensed agents of that city. 
. * > 


Marine Forms 

Witherby & Co., London, have is 
sued a new book on marine insurance 
forms, which is being circulated among 
brokers. 

a * + 
Attitude Towards Brokers 

The “Insurance Post” of Chicago, in 
its current issue, prints the following 
comments on large city brokers: 

“Does it ever occur to the large city 
agents that there is any inconsistency 
in their attitude towards the insurance 
broker? They court him and ‘cuss’ 
him. They argue seriously that he is 
a pest and run after him as if he were 
a life saver. They deal out policies 
to him like free advertising literature 
and then complain because he does not 
pay for them. They spend their time 
helping him close business, pay him 
full commissions, wait for his settle- 
ments and claim they make no profit 
on him. 

“This inconsistency arises from fail- 
ure to differentiate between brokers 
and brokers. In a city like Chicago 
the term ‘broker’ is as broad as chari- 
ty in its coverage. It includes the 
well-informed, hard-working insurance 
man who knows his business and at- 
tends to it, handles his own risks and 
pays his premiums, and also the igno- 
rant, lazy, irresponsible grafter whose 
chief contribution to insurance is head- 
ing off a premium that would have 
fone to a legitimate agent or broker 
who would have earned it by service. 
This inclusion of all classes under one 
head and treating them as if they were 
on a par is utterly unfair. As well 
call all residents of the First Ward 
thieves because some thieves are 
known to live there. 

“If State Street stores opened charge 
accounts with as little investigation as 
some offices in the Insurance Exchange 
do, they would go into bankruptcy, 
not because the people of Chicago are 
deadbeats, but because they had ex- 
tended credit to deadbeats among the 
citizens of Chicago. If agents were as 
careful in selecting those to whom they 
entrust policies and extend credit as 
are the leading merchants they would 
disconnect a number of so-called bro- 
kers from the tank whence flows easy 
money.” 
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QUEEN’S AIR AND SEA PLANE POLICY 


originals be lost, it such reasonable place as 
may be designated by this Company or its 
representative, and shall permit extracts and 
copies thereof to be made. ‘ 

It is a condition of this policy that failure 
om the part of the assured to render such 
sworn statement of loss to the Company with 
in sixty days of the date of loss (unless such 
time is extended in writing by the Company) 
shall render such claim null and void. 

Appraisal ; 

In the event of disagreement as to the 
amount of loss or damage the same must be 
determined by competent and disinterested ap- 
praisers before recovery can be had hereunder, 
The assured and this company shall each se- 
lect one, and the two so chosen shall then se- 
lect a competent and disinterested umpire. 
Thereafter the appraisers together shall esti- 
mate and appraise the loss or damage, stating 
separately sound value and damage, and fail 
ing to agree, shall submit their differences to 
the umpire; and the award in writing of any 
two shall determine the amount of such loss 
or damage; the p.rties thereto shall pay the 
appraiser respectively selected by them and 
shall bear equally the expenses of the ap 
praisal and umpire. 

Payment of Loss 

This Company shall not be held to have 
waived any provision or condition. of this pol- 
icy or any ht ee thereof by any require- 
ment, act or proceeding on its part relating 
to the appraisal or to any examination herein 
provided for; and the sum for which this Com- 
pany is liable, pursuant to this policy, shall 
be payable sixty days after the notice, ascer 
tainment, estimate and satisfactory proof of 
the loge herein required, have been received by 
this Company, including an award by ap- 
praisers when appraisal is required hereunder, 

Protection of Salvage 

Any act of the assured or this Company, or 
its agents, in recovering, saving and preserv 
ing the property described herein in case of 
loss or be ng shall be considered as done 
for the benefit of all concerned and without 
prejudice to the rights of either par:y, and all 
reasonable expenses thus incurred shall con- 
stitute a claim under this policy. 


Subrogation 

If this Company shall claim that the loss or 
damage was caused by the act or neglect of 
any person or corporation, private or munic- 
ipal, this Company shall, on payment of the 
loss, be subrogated to the extent of such pay- 
ment to all right of recovery by the assured 
for the loss resulting therefrom, and such right 
shall be assigned to this Company by the as 
sured on receiving such payment. 

It is a condition of this policy that this in- 
surance shill not’ inure to the benefit of any 
carrier whatsoever but the right of the assured 
to recover under this policy shall not be prej- 
udiced by any release from liability which 
may have been given to any railroad or other 
carrier or bailee in any bill-of-lading or other 
contract of carriage or storage, and this Com- 
pany concedes to the assured the right to give 
such release; any right of recovery the assured 
is entitled to against said carrier or others 
shall, by subrogation, inure to the benefit of 
this Company upon payment of the claim and 
this company shall be entitled, if it so desire, 
to take over and conduct in the name of the 
assured, the defense of any action or to pros 
ecute any claim for indemnity, damages or 
otherwise against any third party. 


Cancellation 
This policy shall be cancelled at any time 
at the request of the assured; or by the Com- 
pany by giving five days’ notice of such can 
If this policy shall be cancelled as 
hereinbefore provided, or become void or ceise, 
the premium having been actually paid, the 
unearned portion shall be returned on sur 
render of this policy, this Company retaining 
the customary short rate;. except that when 
this policy is cancelled by this Company by 
giving notice it shall retain only the pro rata 
premium. Notice of cancellation mailed to 
the address of the assured stated in the policy 
shall be a sufficient notice; the check of the 
Company, or its agent, when similarly mailed 
shall be a sufficient tender of any unearned 
premium, 
Misrepresentation and Fraud 

This entire policy shall be void if the as 
sured or his agent has concealed or misrep- 
resented, in writing or otherwise, any material 
fact or circumstance concerning this insurance 
or the subject thereof; or if the assured or 
his avent shall make any attempt to defraud 
this Company either before or after the loss. 


gen 
No person shall be deemed an agent of this 
Company unless specifically authorized in writ- 
ing by the Company. 


Suit Against Company 

No suit or action on this policy, for the re- 
covery of any claim shall be sustainable in 
any court of law or equity unless the assured 
shall have fully complied with all the forego 
ing requirements, nor unless commenced within 
twelve months next after the happening of the 
loss, provided that where such limitation of 
time is prohibited by the laws of the State 
wherein this policy is issued, then and in 
that event no suit or action under this policy 
shall be sustainable unless commenced with- 
in the shortest limitation permitted under the 
laws of such State. 

This policy is made and accepted subject 
to the provisions, exclusions, conditions and 
warranties set forth herein or endorsed here- 
on together with such other provisions, exclu- 
sions, conditions or warranties as may be en- 
dorsed hereon or added hereto, and upon ac- 
ceptance of this policy the assured agrees that 


its terms embody all agreements then exist- 
ing between himself and the Company or any 
of its agents relating to the insurance de- 
scribed herein, and no officer, agent or other 
representative of this Company shall have 
power to waive any of the terms of this pol- 
icy unless such waiver be written upon or at- 
tached hereto, nor shall any privilege or per- 
mission affecting the insurance under this pol- 
icy exist or be claimed by the assured unless 
so written or attached. ; 

poems required by law to be stated in 
this Policy, “This Policy is in a _ Stock 
Corporation.” ’ 

In, Witness Whereof, this Company has 
executed and attested these presents, but this 
policy shall not be valid until countersigned 
by the duly authorized manager or agent of 
the Company at ....scccccccccccccccccsccvccescers 

The daily report follows: 

Amegemnt Bo scc:s cs Rate... Premium.... 
Name of Assured ..........+. eoevedes 
AMGPOSS OF ASBUTOE ciicccccsccoverssves 

The term of this policy 
roon on the ..... DEE sweariennciewe ’ 
'y..., and ends at noon on the ...... 
Ce scwscadsdians , 19..., Standard 
Time. 


Amount of insurance, ....... dollars. 


Warranties 
1. Assured’s occupation or business 


2. The following is the description 
of the plane: Model ...... TOM s.cawx 
Bees: TMG: ocdisc k00e0i Kind of Plane 
cb vets eeeuaneeD Type Of THEM onc ccsces 
Wood or Steel .....cc00- Factory Num- 
BOP csicccuia'ee > a ro Ad- 


3. The facts with respect to the pur- 
chase of the plane described as fol- 
lows: 


Purchased by the assured, Month 
Medaka Gas Year .....New or Second 
a ere rer Actual Cost to As- 


sured, including equipment Se ree 
The plane described is fully paid for 
by the assured and is not mortgaged 
ct otherwise encumbered, except as 


SS 5 cgumsic Ms eieigh Daae we ee ia 
4. The uses to which the plane de 
scribed are and will be put are........ 


The plane described is usually kept 


geseeussesses 
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NATIONALUNION 


Fire Insumance Co 


Naan 








As an asset to any agency, by every test that counts, the 
NATIONAL UNION is unquestionably a company whose repre- 
sentation good agents should seck. Extending always a full 
measure of co-operation, its facilities and service have given it 
a conspicuous place in 5000 offices throughout the United States. 
To pie ~~ properly qualified agents the NATIONAL 


tact aedy ere hers whe ME 


and profit in a pleasant business relationship? 
Shall we send a Specal Agent to discuss the subject with you?” 


CELE AMER UE 


Oe. TOE oo oo in vise sw 000 2joas 
(Street number, street, city, state.) 
Total insurance permitted $......... 
Perils insurcd against (except as 


hereinafter provided): 

(A) Fire arising from any 
whatsoever and lightning. 

(B) While being transported in any 
conveyance by land or water—strand- 
ing, sinking, collision, burning or de- 
railment of such conveyance, including 
general average and salvage charges 
for which the assured is legally liable. 


cause 


Exclusions 

1. It is a condition of this policy 
that this Company shall not be liable 
for: 

(a) Loss or damage to personal ef- 
fects; 

(b) Loss or damage which may be 
caused directly or indirectly by inva- 
sion, insurrection, riot, civil war or 
commotion, or military or usurped 
power. 

It is a condition of this policy 
that it shall be null and void: 

(a) If at the time a loss occurs there 
be any other insurance -in excess of 
the amount permitted herein covering 
against the risks assumed by this pol- 
icy which would attach if this insur- 
ance had not been effected; 

(b) If the interest of the assured in 
the property be other than uncondi- 
tional and the sole ownership, or if 
the subject of this insurance be or be- 
come encumbered by any lien or mort- 
gage except as stated in Warranty No. 
2 or otherwise endorsed hereon; 

(c) If this policy or any part there- 
of shall be assigned without the con- 
sent of this Company endorsed here- 
on or in case of transfer or termination 
of any interest of the assured other 
inan by the death of an assured, or 
any change in the nature of the insur- 
«ble interest of the assured in the prop- 
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erty described herein, either by sale 
or otherwise. 
Additional Conditions 

This Company shall not be liable be- 
yend the actual cash value of the prop- 
erty at the time any loss or damage 
cecurs, and the loss or damage shali 
be ascertained or estimated according 
tc such actual cash value, with proper 
deduction for depreciation however 
caused, and shall in no event exceed 
what it would then cost the assured to 
repair or replace the same with mate- 
rial of like kind and quality; such 
ascertainment or estimate shall be 
rade by the assured and this Company, 
or, if they differ, then by appraisers 
as herein provided. 

Should the plane hereby insured fall 
to the earth through any other adven- 
ture than fire, and fire ensue because 
of such precipitation, this Company 
shall be liable only for the cash value 
ascertained as above provided less a 
fair deduction for damage caused by 
collision with the earth prior to the fire. 

It shall be optional with this Com- 
pany to take all or any part of the 
property at such ascertained or ap- 
praised value and also to repair, rebuild 
cr replace the property lost or dam- 
aged with other of like kind and qual- 
ity within a reasonable time, on giv- 
ing notice within thirty days after the 
receipt of sworn statement of loss here- 
in required of its intention so to do; 
but there can be no abandonment to 
tiis Company of the property described. 

Attached to and made part of Policy 


QUEEN INSURANCE COMPANY 


OF AMERICA 
Agent. 


PENNSYLVANIA RATE ADVANCE 
Commissioner Says Advance Must 
Be General—Claims His State 
Profitable 
In -reference to the proposed in- 
crease in fire insurance rates in 
Pennsylvania, the State insurance de- 
partment has addressed a letter to 
the secretary of the Philadelphia 
Board, asking for an explanation as 
to the reasons, etc., for the increase. 
Speaking of this subject Commis- 
sioner Ambler said to a _ representa- 

tive of The Eastern Underwriter: 
“We believe the companies are en- 
titled to some increase owing to the 
increase in expense due to war con- 
ditions, and also increase in _ loss 
cost. We will be satisfied if the 
companies assess the extra cost all 
over the country. We will not be 
satisfied if only such States as Penn- 
sylvania which have given the com- 
panies a profit, are made to bear 
this extra cost. We believe the com- 
panies are entitled to an _ increase, 


Lut it must be made universal and 
not collected from certain sections 
only.” 


NEED NOT JOIN RATING BUREAU 

The Michigan department has issued 
Ruling No. 32, under which it will not 
require companies to become members 
oi a rating bureau in order to insure 
automobiles against fire, or require 
companies who are not members of a 
rating bureau to file with the depart- 
n.ent their fire rates on automobiles. 

It has previously been the ruling of 
the department that the fire anti-dis- 
crimination law, now known as the 
rating bureau law, applies to automobile 
insurance, All companies insuring 
automobiles against fire were required 
to become members of a rating bureau, 
or file their rates. The attention of 
the department wag called to the re- 
vised laws of 1917, which, according 
to the attorney-general do not apply 
tc automobile fire insurance. 





The General Adjustment Bureau, 
New York, held its annual meeting 
last week, heard the usual reports 
and re-elected all the officers and di- 
vectors, 
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Plate Glass Company 
Wins Black Tom Suit 


TEST CASE AGAINST RAILROAD 


Appeal to be Taken to Appellate Divi- 
sion—Main Points in 
Complaint 


A verdict against the Lehigh Valley 
Railroad Company and in favor of the 
New Jersey Fidelity & Plate Glass In- 
surance Company was given by a jury 
ir. the Supreme Court in Jersey City, 
in an action growing out of the damage 
done by the Black Tom _ explosions, 
July 30, 1916. An appeal to the Ap- 
pellate Division is expected. 

This is the first action brought by 
any of the plate glass companies and 
is in the nature of a test case. The 
plaintiff sued to recover on 600 claims 
aggregating $23,000. A motion to non- 
suit was made by former Secretary of 
War Lindley M. Garrison and denied 
by the court. The defense put in no 
testimony .and the jury was not re- 
quired to name the sum due. The ag- 
gregate of all insurance claims in con- 
nection with this explosion reaches 
many millions of dollars. 

The present suit was brought under 
the Company’s subrogation rights. The 
plaintiff claimed the railroad was neg- 
ligent in the manner in which it held 
and kept the explosives, the complaint 
being based on the following grounds: 

1. That the thirty or more car-loads 
of explosives, half of which was T.N.T., 
were all bunched in one part of the 
yard so that any fire or other trouble 
to any one of these cars would neces- 
sarily have effected the remainder. 

2. That the railroad was negligent in 
not guarding the cars, as there was no- 
body in close proximity who could have 
prevented the fire which preceded ex- 
plosion, or put it out. 

3. That there was no fire 
equipment near at hand. 

4. That the water pipe lines to which 
the firemen coupled hose had no water 
in them. That the firemen opened 
several hydrants with this result. 

5. That after the fire was discovered 
the watchmen were all afraid to go 
near it and therefore let it burn. 

6. That the railroad company was 
dilatory in sending in an alarm. The 
fire started among the ammunition 
cars and after it had been burning for 


fighting 


about one hour, eight cars of T.N.T. 
exploded. 
The case was defended largely on 


the theory that the railroad had no 
reason to expect that a fire would oc- 
cur in the yard and so far as the rail- 
road company was concerned it was 
not negligent in any way. 

At the trial it developed that there 
were five railroad men working in the 
Black Tom yard, which is a mile long. 
Four of these had specific duties and 
one was supposed to keep general 
watch over the whole place. Most, or 
all of them, saw the fire when it was 
a very small affair. When asked why 
they did not try to extinguish it they 
said they had their own special jobs 
to attend to. ~ 

M. M. Stallman, who represented the 
plaintiff, also represents the New York 
Mate Glass, and E. F. Smith, who as- 
sisted in the trial, represents several 
other insurance companies. The final 
disposal of the case may have some 
effect upon the claims paid by fire com- 
pan‘es and the liability for damage to 
buildings, which was not’ insured 
against. 





Get Nowhere on 
New Standard Form 


PICK FLAWS IN “MODEL” POLICY 
Conference of Departmental Industrial 
Commission and Brokerage In- 
terests Thresh Out Contract 
Torn limb from limb at the hearing 
Wednesday, the proposed “Standard 
Form Workmen’s Compensation and 
Employers’ Liability Policy” goes back 
to committee to be revamped. It was 
left to the New York Insurance De- 
partment and the committee to call 
another meeting. A proposal that a 
representative of the Insurance Depart- 








ment and of the Industrial Commis- 
sion, and Walter G. Cowles, of the 
Travelers, be invited to sit with the 


committee was favorably received. 
Stenographers Overworked 

Hardly a line of the proposed form 
was left intact. Representatives of the 
stock companies, the Insurance De- 
partment, the Workmen’s Compensa- 
tion Rating Board, the mutuals and the 
Brokers’ Association appeared, many 
Learing lists of recommendations and 
suggestions as long as the form itself. 
‘This mass of material was launched 
at the overworked stenographers to be 
placed on the record for the guidance 
of the committee. 

Early in the proceedings one mem- 
ber of the committee retired and one 
commissioner received the broadsides 
practically unaided, the other two 
members twiddling their pencils or gaz- 
ing blankly upon the authors of the 
deluge of recommendations. 


Who Prepared Form 


The proposed form was the result 
of joint conferences of the Insurance 
Department and the Industrial Com- 


mission and was prepared by a spe- 
jal comnvoittee of insurance carriers 
appointed at the suggestion of Super- 
intendent of Insurance Jesse S. Phil- 
lips. 


GENERAL ACCIDENT CHANGES 
Sander Promoted to Succeed Du Valle 
Who Is Now With the Gauvin 
Agency 
The General Accident this week an- 
nounced several changes in its Metro- 
politan branch office. Harry J. Sander 
has been promoted to succeed Manu- 
el] Du Valle as superintendent of the 
peyroll audit department. Mr. Du Valle 
is now with the Gauvin Agency in 
charge of the payroll audit department 
of that office. Mr. Sander has been 
with the Metropolitan office for four 
years as superintendent of the collec- 
tion department and was previously in 
charge of the collection department of 
John A. Kelly & Co. for three years. 
It was also announced that George 
Prendeville, who has been with the 
Ceneral for a number of years, had 
been promoted to the position of coun- 
terman succeeding Oscar F. Larsen, 

who has resigned to join the navy. 


Accident 
Health Automobile 
Plate Glass 
Burglary Liability 








FIDELITY & DEPOSIT CO. 
OF MARYLAND 
BALTIMORE 


Fidelity 
Contract Judicial 
Public Official 
Depository Bonds 








Accident Companies 
Are Losing Money 


COMPILATIONS FOR NEW MANUAL 


Model Investigation Report—Shorten- 
ening of Schedules—Charting 
Industrial Centers 


How the manual committee of the 
Health & Accident Underwriters’ Con- 
ference is proceeding with the work of 
revamping the Conference Manual is 
described by R. Perry Shorts, chair- 
man of the committee. 

How the new Manual classifications 
will be reduced in number is _ illus- 
trated in the following example of the 
cement and lime schedule: 


PRESENT MANUAL 

Cement and Lime 

i WED - Sadetisise Wentteicscinddeensbaes E 
St  GURNEOED - 6500600800dicceessvemisaenaenncent D 
i Mn, beubdeveessthanedsa thoecebeecuasaeoal E 
Burner man ...... ; ‘ -E 
Chemist (testing only)... B 
Cooper (see cooper) 

CPROT GH cisccceves renee ddrinseeweeeeeeee 
ET | cashecivdcrintedndskevses —ee 
POGE. GUT cosaccccccvccs ii ieee neal E 
Greaser (in factory) ceennn sp eeusedes E 
SER cncnctddnbbarercevececcsts oseewes > 
Hopper man ......... eet ae 
Kiln man .e retevicvacsebesioneaanesee’ D 
SsOOS GEOCOMP sc cccans peusedsvecntacesves E 
Lime man ond ene E 
RO SUD | Sasvrecccccennvasacedachsuaver E 
Loader ee eerereens E 
Marl dredger ..... ooke 
SEE cyt sieG CrendheMeV dean ianese pesadonKne .D 
NE weecek shed ccndds enon enn sesnesteeesncaness D 
GT ewacesvecvesves Soe weuneeesseusdeenses E 
TONE ciunidcawschedeeress paeasesensaciaanedel 
Quarry (see quarry employes) 

Rope chopper (in factory)......... err: 
BOE “ce cccsevssintevsdsnese eceepeocvesees D 
SAMGIG BOF occcccsscccede Veasnenduceceencene 
fare = ehomnioad re E 
Storage man ... sas weds 
Tester (city employ)..... avoncchwoeseasely 
Weigher (not handling)... pacees ( 

PLAN FOR NEW MANUAL 

Cement and Lime 

Big repairer ... nan itv dhonigaheeee D 
Chemist (testing only) ; igeneae : B 
EE sesces . . e ouoeeees D 
Grinder nirmdemnie rea yeuvaones xX 
Kiln man ... abeecpuesweren 1) 
Miller ; ; i a 
Mixer siete = .D 
Packer ; : iB) 
Sacker ... ° . . , ‘ D 
Tester (city employe).. ane Rn 
Weigher (not handling) ~~ ee 
Worker or laborer (not otherwise classified). E 

Plan of Procedure 

The committee first sent a circular 


to all of the prominent accident and 
health companies asking for their 
claim ratio experience on about 240 dif- 
ferent occupations—in which occupa- 
tions over ninety per cent. of all acci- 
dent and health business is written. 
These reports are now being received 
from day to day and by combining the 
ficures so compiled, the committee 
(Continued on page 18) 
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Money for Agents 
in Steam Turbines 


PREMIUMS ARE SUBSTANTIAL 
Accidents Frequent and Costly—Busi- 
ness Increasing—Form of 
Endorsement Used 
Steam turbine accidents are numer- 
ous and costly and the use of this type 
of power is increasing steadily. The 
existence of so many of these ma- 
chines furnishes a good field for an 
insurance agency to develop and the 
engineer’s department of any company 
writing this line can supply agents 
with concrete information as to how 
damage is caused and why insurance 
on the plants is necessary and eco- 
nomical in the long run. Many ma- 
chines are of large size and would carry 
substantial premiums. Following are 
examples of minimum premiums on 
machines of various kilo-wattage, for 
$5,000 and $50,000 insurance, with the 
extra charge per thousand for addi- 

tional amounts. 
For 
each ad- 


Min. pre- Min. pre- 


Kilo- mium for mium for ditional 
watts $5,000 $50,000 $1,000 
50 .....$22.55 $113 $2.01 
ny hana 32.75 125 2.05 
ee anes 55.70 152 2.14 
Lae -eveas 96.50 200 2.30 
BO «tives 198.50 320 2.70 
Trae 275.00 410 3.00 
ee. cesses 530.00 710 4.00 


Accidents and Losses 
Following is a partial list of steam 
turbine accidents and losses: 


Boston Manufacturing Co., Waltham, Mass., 
March. 31, 1915, steam turbine exploded, loss 
estimated at between $4,000 and $5,000. One 
man slightly injured. Cause excessive steam 
pressure in the turbine case. 

Cleveland Electric Co., Cleveland, Ohio: Tur 
Details not ascertained 

Commonwealth Edison Co Chicago, I11.: 
10,000-kw. turbine, generator case distorted, 
shearing off 2-in. bolts and wrecking electrical 
end of machine. 

Consolidated Gas, Electric Light & 
Co.. Baltimore, Md., August 30, 1913, 
turbine exploded Atmospheri« 


relieve pressure on exhaust side, causing ex 


bine exploded. 


cessive over-pressure resulting in tur 


Federal Mining Co., Flat Rock, Mo 750. 
destroyed together 


with lilding 

Havana Central Ry. Co., Havana, Cuba: En 
tire machine thrown up and out of its bearings 
ne ne side 

Hudson River Power Co., Utica, N. Y 


Wrecked from overspeeding; loss, $25,000 A 
second accident completely destroyed machine; 
loss $75,000 

Illinois Traction Co., Riverton, Ill., July 20 
1911, rotor of steam turbine exploded, two per 
sons killed, two injured, property damage be 
tween $40,000 and $50,000 


Lewiston Water & Power Co Lewiston, 
Idaho Main shaft deflected and _ stripped 
blades. Entire rotating part had to be replaced. 


Los Angeles Gas & Electric Co.: Three tur 
bines wrecked in one explosion Loss $250,000 


Massachusetts Chemical Co., Walpole, Mass.: 
Piece broken out of rotor Entire rotor 
epvlaced 

fonterey Electri: Light and Power Co 


Turbine exploded and hid 


N 
Monterey, Mexico 
t 


be rebuilt 


New York Edison Co Two turbines ex 
pleded simultaneously Loss $75.000 

Niaeara Falls Power Co Generator ex- 
loded from electrical disturbance and over 
speed. Loss, $60,000 

Port Huron Electric Co.. Port Huron, Mich.: 


Generator exploded from overspeeding. Steam 
er d € ntirely wrecked 

Savannah Electric Co., Savannah, Ga.: Ac 
cident shut down the plant for some time. 


(Continued on page 19) 
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Not Mike Baker 


No, there isn’t anybody in the Na- 
tional Workmen’s Compensation Service 
Bureau of the name Michael Baker. 
There is Mr. Michelbacher, the actuary 
who sometimes smokes a corn ccb pipe. 

” » - 


Surety Men Divided 


Those who are not in sympathy with 
the action of surety companies in ad- 
vancing contract bond rates take the po- 
sition that it is better underwriting 
vhich is needed rather than higher 
rates. They say that the companies are 
still too prone to accept contract busi- 
ness indiscriminately and make the good 
pay for the bad. In further substantia- 
tion of their views these gentlemen 
point to the earning power of some com- 
panies which make their own rates inde- 
pendent of what anybody else may do, 
and yet pay good dividends in spite of 
their rates being lower than those in 
general use. All this does not exactly 
tally with the instructions the bureau 
companies have for months been ham- 
mering into their agents regarding the 
necessity for the greatest possible care 
in contract bond underwriting. 

* * + 


New York Club Prosperous 

Since A. Duncan Reid took the presi- 
dency of the Casualty & Surety Club 
of New York that organization has un- 
dergone considerable change and the 
new president, William M. Tomlins, 
finds a much stronger and cohesiv® 
body than existed a year ago. Mr. 
keid was successful in ferreting out 
what the members desire in socia- 
bility and entertainment. There was 
demand for something more _ serious, 
more constructive, more elevating and 
less frivolous than the practices whicl 
had crept into the club. Interest in 
the monthly meetings and “war time 
dinners” now held is more general 
than for a long time. Good speakers 
are provided and there is a wholesome 
mixture of the instructive and the en- 
tertaining. This program is proving 
popular and entitles the organization 
to the respect and support of a larger 
number of substantial men in the busi- 
ness. The club has a balance of $600. 


To Check up on Claims 

It is proposed to establish a work- 
ingmen’s insurance bureau in New Jer- 
sey in connection with the State Labor 
Department to have original jurisdic- 
tion in awards under the compensa- 
tion law, subject to appeal to the 
courts. This proposal is in line with 
‘the similar methods in use in New 
York and Massachusetts, to check up 
on cases where there is no contest, to 
be sure that workmen receive all that 
is due them. It is designed to protect 
ihe man who is too ignorant or too 
careless to properly look after his own 
interests. 





The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON United af States Mgr. 

Employers’ L: iability 
33 BROAD STREET, ~ eames MASS. 
AGENTS WANTED 











Deluge of Broken Glass 


While plate glass companies lost 
little in Halifax because they had little 
at. risk there, it is nevertheless inter- 
esting to note that one of the chief 
causes of death was the flying glass. 
Spears of glass five and six inches 


-long went hurting through the air in 


clouds. Persons a mile or two away 
from the scene of explosion rushed 
into the open just in time to face this 
terrible onslaught from the clouds. A 
New York man found one of these 
spears six inches long embedded in 
the woodwork over the desk of a po- 
lice station a mile and a half from 
the waterfront. 
*** * 
Bill Flanegin’s Big Job 
Forty-four thousand dollars premi- 
ums in twenty-four working days is 
the record of the Pittsburgh agency 
of the Maryland Casualty.—W. W. 
Flanegin & Co. 
**¢ 
Chili Sauce 


The ‘Maryland Casualty has placed 
$30,000 burglary insurance in the resi- 
dence of the Ambassador for Chili, to 
run for three years at $423 premium. 

* + + 
Announcing the Temporary Discontinu- 
ance of “Candor” 

In announcing the discontinuance 
for the time being of “Candor,” Man- 
ager H. C. Mitchell, of the Commercial 
Casualty, said this week to his agen- 
cy force: 

It is with sincere regret we announce 
the temporary discontinuance of “Can- 
dor” with this, our Christmas, issue. 

Only after careful and serious de- 
liberation have we arrived at this deci- 
sidn—a decision we honestly believe is 
justified by the unusual conditions now 
existing. 

The abnormal increase in the cost 
of everything connected with the con- 
duct of our business hag forced us in- 
to a policy of the most thoughtful con- 
servation in the management of all our 
departments. 

Our country is engaged in stupendous 
warfare. Our Government has called 
upon all of us to exercise the most 
rigid economy. Grave problems have 
arisen which must be met with whole- 
hearted and unselfish sacrifice. 

All our resources, men, money, time 
and energy must respond to the beck 
and call of those who are guiding the 
destinies of our people. 

It is not for us to question cause 
or effect of these. times of stress and 
anxiety. Ag loyal citizens we must an- 
swer with the fullest measure of our 
devotion. 

Our company has enjoyed a year of 
prosperity; we look forward to the 
coming year with renewed hope for 
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continued success in all our under- 
takings. 

We believe it a patriotic duty at this 
time to so conserve our energy as to 
be prepared to meet our country’s call 
tor strength and service. 

“Candor” has been a wonderful help 
to us. We have come to look upon 
it as the mouthpiece of our company. 
For nineteen months it has carried our 


message broadeast throughout the land.’ 


It has been an open forum for the 
free and candid exchange of thought 
and idea. To part with it now is like 
parting with a helpful and devoted 
servant. 

But “Candor” will come back. Just 
as soon as conditions are restored to 
normal, just so soon will the publica- 
tion of “Candor” be resumed. 

Let us pray for a speedy and suc- 
cessful end of the conflict; for the wel- 
fare and prosperity of our country; 
for the safety of our boys “over there;” 
for the happy reunion of families. 

May the spirit of this coming Yule- 
tide fill our homes with a cheerfulness 
that will dispel the menacing clouds 
that hover over us, and may the New 
Year bring with it the blessings of a 
world peace such only as the Nazarene 
prayed for when he asked that there 
be “Peace on Earth, Good Will to All.” 

+. - + 


W. B. Joyce, Jr., Commissioned 

William Joyce, Jr., eldest son of Wil- 
liam B. Joyce, president of the Na- 
tional Surety, has received a commis- 
sion as first lieutenant, Aviation Sec- 
tion, U. S. A., after having recently 
passed the examination at Fort Meyer. 
Texas. Lieutenant Joyce is 27 years 
old and before entering the army was 
connected with the St. Paul and Min- 
neapolis branch of William B. Joyce 
& Co. 

. + + 
Challenge by Globe Indemnity 

The Globe Indemnity has taken up 
ihe Red Cross drive with the same 
energy as was displayed in the Liber- 
ty Loan campaign. The company will 
have one hundred of its men devoting 
their spare time to the drive and they 
challenge any company offices in New 
York City to beat them in results. The 
Globe Indemnity holds a unique posi- 
tion as regards the number of its men 
who are in service; over 43 per cent. 
It beat all the other casualty offices 
in New York in number of applications 
for Liberty bonds, the amount of the 
sales being over $400,000. The com- 
pany was also a heavy buyer of the 
bonds. 

* 7 + 


Maryland Casualty Building 

The Maryland Casualty has purchased 
the six story building at 105 William 
Street, New York. When the existing 
leases expire and alterations have been 
completed Manager Eugene F. Hord, 
now at 100 William Street, will trans- 
fer his entire local staff to the new 
location which will be known as the 
Maryland Casualty ‘Building. 

In the building at the present time 
are B. M. Crosthwaite & Co., The East- 
ern Underwriter, Fleischmann & Sulz- 
bacher, J. S. Frelinghuysen, Henry E. 
Otto & Co., Inc., T. M. T&n Broeck & 
Co., Inc., Blake & Rice, The I. H. Klein 
Company, Harry Rosenberg, Charles A. 
Rogers, M. A. Freedman, Schaefer & 
Shevlin. 


CHICAGO 


AGENCY OPENINGS [N 
44 STATES 





Accident Companies 
Are Losing Money 
(Continued from page 17) 


shall be able to determine what would 
seem to be the correct classification 
for practically every occupation in the 
Manual. These compiled figures clear- 
ly indicate that all companies have 
been losing money for years on acci- 
dent and health policies issued to cer- 
tain classes of risks and now is the 
time to remedy these conditions. 

A large number of investigations are 
being made by competent underwriters 
as to occupational hazards in all im- 
portant industries. The committee has 
prepared a chart which shows the head- 
quarters for all of the important in- 
dustries in the United States—for il- 
lustration, this chart shows that De- 
troit is the center of the automobile 
industry, Milwaukee and St. Louis the 
brewery industry, etc. Competent un- 
cerwriters are then assigned to the 
work of investigating the occupational 
hazards of the principal industries in 
their respective cities. Furthermore, 
the committee makes it a point to get 
a considerable number of reports on 
each industry so as to be in position 
to check one man’s report against an- 
other and thus gain the advantage 
which comes from having different 
viewpoints of different men on the 
same question. 








Meeting War Expenses 

On and after January 1, wherever the 
North American Accident is charging 
a $5 policy fee, the agent must collect, 
in addition, one month’s premium, half 
of premium to go to the Company and 
half to the agent. Where the policy 
fee is $2 plus first month’s premium, 
the agent will collect $3.50 plus one 
month’s premium and retain half the 
premium. 

On new business, paid six months in 
advance, the agent will be entitled to 
an additional 2 per cent. commission. 
{i collected annually in advance, 5 per 
cent. additional commission. 

” 
Bonding Supply Manufacturers 

The United States Government is re- 
quiring bonds from manufacturers of 
uniforms, supplies, etc., to the extent 
ol approximately 25 per cent. of their 
contracts. 

eo * * 

Burglary Renewals at Same Rate 

The phase of the new burglary rules 
which permit renewals to be re-writ- 
ten in the same company up to Feb- 
ruary 1 at the old rate was the sub- 
ject of much comment this week. When 
written in a new company, the business 
cerries the increased rate. 

* x * 
J. L. Humphrey’s Change 

J. L. Humphrey has joined the agency 
of Herman Hoopes, Inc., Philadelphia, 
which represents the Fidelity & De- 
posit. Mr. Humphrey formerly repre- 
sented the Company in St. Louis. 

* 7 * 
O. F. Larsen Resigns 

Oscar F. Larsen, counterman of the 
New York office of the General Acci- 
dent, resigned this week, effective in 
the near future to rejoin the Navy, in 
which he served for a number of years. 


| AMERICAN 
SURETY 
COMPANY 
OF 


NEW YORK 


100 BROADWAY 























Fidelity and Surety Bonds 














Te eg SN Ret 














i lat ll 





oe 





December 21, 1917. 


THE EASTERN UNDERWRITER 








a 





CASUALTY AND SURETY POINTERS 











A State agent of the Na- 


Found Out tional Casualty was much 
What Was puzzled because he could 
Wrong not get any action from 
his field force. Crops of 

all kinds were all right. Factories 
were crowded with orders and short 
of help. Wages were up, and mer- 


chants were doing big business. Not 
a chance to locate any part of the 
trouble in that direction. The claim 
department was also doing its work 
satisfactorily, so the State agent forth- 
with packed his grip and took to the 
road to find what was up by talking 
directly with the agents. Writing let- 
ters did not bring results. This is what 
he found. The agent himself was the 
fault. War had ruined his business. 
He had lost six policyholders by en- 
listment, and ten more had been called. 
What was the nse of canvassing? You 
couldn’t get them, and if you did, you 
would soon lose them through draft. 
That was the general complaint. The 
agents admitted that they hadn’t lost 
enough to make any real difference, 
but they were sure they would. They 
admitted that they hadn’t been driving 
ior new business, feeling sure that 
their convictions were correct, so what 
was the use? So after discovering the 
general conditions the State agent 
picked out one of these fellows who 
was particularly down in the mouth 
and just to show him that he was 
wrong went out and wrote fourteen an- 
nual premiums in three days. There 
are plenty of other agents who need 
a demonstration like this to convince 
them and put them on the job again. 


+. - ” 
Nerve is a multiplex 
Some Ideas virtue. Nerve is not a 
on new virtue. It is mere- 
Nerve ly a modern label on 
old goods. Our fore- 
fathers called it pluck. But nerve is 


pluck raised to the Nth power. Nor 
is it a single virtue. It is multiplex. 
To finance a gigantic deal, requiring 
millions of real Saint Gaudens simo- 
leons, acid tested, and up to the purity 
standard—or with three men on bases 
and two men out in the ninth inning, 
to fan a mighty batter—plain nerve. 
A man with nerve must perforce be 
accused of conceit, mostly by the en- 
vious, who are unable to distinguish 
between conceit and confidence. Con- 
ceit is “I” in speech; confidence is “I’ 
in deed. Nerve makes a man sure of 
himself. An insurance man without 
nerve can never succeed. Nerve: The 
greatest human asset. It puts a whistle 
on the lips, “pep” in the blood, strength 
in the vertebra and nerve throughout 
the home.—Globe “Weekly Bulletin.” 


a * * 

It’s fine to have the 
Right right kind of support 
Kind from one’s field force, 


of Support especially when starting 

out fresh as the Mary- 

land Assurance is doing. Here is the 

resolution adopted by the Maryland 

Casualty agents and sent to Vice-Pres- 
dent Thompson: 

“We hereby pledge ourselves to use 
our best efforts to make the Maryland 
Assurance Corporation a great success 
from the beginning of its existence, and 
it must have a strong, healthy and rapid 
growth of well selected business; we 
pledge ourselves to build up our new 
Company to have the largest accident 
and health business of any company in 
the United States. 

“We also desire to congratulate Pres- 
ident Stone on the wise selection of 
Richard H. Thompson, the man of the 
hour, as vice-president, and pledge him 
our hearty support. 

“We ask the new corporation to com- 
mand at all times, the efforts of the 
officers and members of the Maryland 
Casualty Agents Association, and to 











feel assured our interests are identical 
end that we are at all times willing and 
anxious to co-operate with the new 
corporation—to make it a giant in the 
business.” 
Vice-President Thompson has the old 
gang with him. 
. ” ” 
From the Maryland Casu- 
Made alty comes this quote¢ 
Claimant from a letter of a peni- 
Feel Cheap tent claimant: “I have an 
interesting incident to tell 
you which you probably have heard 
nothing about and which I wish you 
would repeat to our friends. When I 
entered your office and filed my claim 
for $215 with the young lady in your 
claim department, I was told to wait 
a few minutes until she ‘checked me 
up’ and I would be given a draft for 
the full amount. After waiting about 
five minutes she came to me and said, 
‘Your claim is not correctly figured.’ I 
didn’t wait for her to finish but I ‘lit 
right into her.’ I will admit I went 
into your office packed for a fight be- 
cause I have never heard of an insur- 
ance company paying a claim without 
making an attempt to “bat the other 
fellow down,’ and I did not intend to 
be ‘done.’ As soon as the young lady 
could get a word in edgewise she said, 
‘Your claim should be $291.06’—I didn’t 
say another word, I felt too cheap to 
even make an attempt to apologize. 
My experience with your claim depart- 
ment has been so satisfactory that I 
want to ask you to call on the follow- 
ing list of my closest friends and rela- 
tives and get every one of them under 
the protection of your Company.” 


* * om 
We repeat, says the 
Two Kinds Maryland Casualty, that 
of while supply contract 
Bonds bonds continue to offer 
less hazard than con- 


struction contract bonds, yet they have 
a distinctly greater hazard than in less 
abnormal times. In the final analysis, 
the profit in writing these bonds, as in 
writing any bonds, depends largely up- 
on the investigation and deductions of 
the agent; depends upon the degree of 
intelligence, combined with alertness 
and a sense of responsibility, shown by 
the agent when handling applications. 
* os . 


In closing compensation 


One Line contracts, I invariably 
Stimulates ask the assured, “Now 
Another that you have taken care 


of your men, what are 
you going to do for yourself?” I im- 
press upon him that since he laid out 
quite a sum of money to protect his 
workers he surely would not object to 
buying an accident policy to protect 
himself. In most cases the employer 
agrees with me that he is just as good 
as his men and the avenue is opened 
to new business. The importance of 
public liability is also brought to his 
attention and fully 85 per cent. of my 
compensation business is closed with 
this additional protection. (Compensa- 
tion insurance, to my mind, stimulated 
accident and health business to a great 


extent.—J. J. Helms, Reading. 
ae * a 
Some one has said the 


Do Not reason we don’t accomplish 
Attempt more is because we fear to 
Enough attempt more. We haven't 
a goal in sight. I’ve con- 
cluded this is true. In order to hit the 
bull’s-eye we should use a rifle instead 
of a shot-gun. I am certain that if I 
had the moral stamina to put myself 
or record and faithfully ask myself 
each day if I were going to do my best 
TO-DAY, right NOW, why results 
would follow.—Robert B. Hall, special 
home office representative, Aetna. 








W. E. SMALL, President 


PETER EPES, Agency Mer. E. P. AMERINE, Secretary 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,526,022.81 














HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORE 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


I EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


Alonze G. Brooks, Ass’t Sec. 














HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 





ENGLAND 














BUSINESS=BUILDERS 











BOSTON 
Paid-In Capital $1,500,000 


DEVELOPING 


Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 








C. A. CRAIG, President 





W, R. WILLS, Vice-Pres. 
The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 








assistant 
glass de- 
+ 


Joseph F. Izzie, formerly 
superintendent of the plate 
partment of the Casualty Company of 
America, has been made _ superinten- 
dent of the plate glass department of 
the Globe Indemnity and has already 
siarted with that Company. 


Money for Agents 


(Continued from page 17) 


Scranton Electr Light Co.: Turbine ex- 
loded fron verspeed One man injured 
Process Co., Walt Mass.: if- 
v1 generator ntirely destroyed 
Electr I We rt Power H e 
B :: Tw team turbines exp] 
on $160,000; t ther v) 
m Gas Co., W Mass Small 
lent © 





, 500-1 , tly imaged; loss, $7,000 

Form of Endorsement 

This business is written in connec- 
tion with steam insurance, the 
endorsement being as follows: 

In consideration of the premium and 


boiler 


of the assured’s agreement by accept- 
ance of this policy that it shall not 
cover the breaking and loosening of 
movable or stationary turbine blades or 
buckets, nor the burning or breaking of 
electrical conductors or their insula- 
tion, this policy is extended to cover, 
within and subject to its terms and 
limits, loss or damage caused by the 
explosion, while revolving, of a rotor of 
the steam turbines described below, 
while any speed governor or regulator 
for it is adjusted to permit a speed not 
in excess of that approved by the com- 
pany as stated hereon; also loss or 
caused by the explosion of any 
turbines due to pressure of 
safety valve or valves 
limiting the pressure of steam admitted 
te the to blow off at a 
pressure not in excess of that approved 
hy the Company, as stated hereon. 


damage 
cl said 
steam while the 


same are set 
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- American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 




















Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capttal........ $1,000,000.00 


OUR 1916 STATEMENT SHOWS 


Insurance in force........... (over).... $42,400,000 
SS SP OPER COC er ert re (over).... 5,600,000 
New Insurance paid for................ 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 








In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S&S. 
120 BROADWAY, NEW YORK 

















| 











Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 





Exceptional Facilities for Writing 
Business Throughout the United States 




















WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, fae face of the 
7 Pg = 
, that in case of death from any ACCIDENT, $10,000, or D 
face BB Rye 9) will be Pi. . — 
» that in case of death from certain SPECIFIED accident, $15,000, 
TIMES the face of the Policy, will be paid. Tom, & SEES 
BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar- 
antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $50 PER WEEK during such disability, but not 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $2, PER 
WEEK throughout the period of disability. Can insurance do MORE? An why 
should any man be satisfied with a policy that would do less? The cost is low. 
Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 
Home Office, United Life Building - Concord, New Hampshire 
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San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 











U. $. Cash Assets, Dec, 31, 1916 $I 5,827,439.35 
Surplus, - «+ «= «+ §,460,745.59 















Losses Paid by Chicago Fire, 1871  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid hy Baltimore Fire, 1904 1,051,543.00 


Liverpool 

am Eondon 
mm Globe 
Insurance Zo. 
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Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mgr. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 






NEW YORK OFFICE 
80 William Street 


























